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The Turkish economy, with its 1.8% growth performance
in 2020, became the second country to grow after China
among the G20 members despite the epidemic. Our
country, which is expected to reach the level of 10 billion
dollars this year by accelerating its international direct
investments in sectors such as automotive, white appli-
ances, software and logistics, with the reforms initiated
in the economy and law, today distinguishes itself pos-
itively in many areas from exports to real estate, from
logistics to health. These features once again emphasize
the privilege of investing in Turkey, which is already popu-
lar with its qualified workforce, population and location.

Connecting the continents on an East-West axis,
Turkey is now much closer to being a country where
continents meet in real estate, from the Middle East
to North Africa, from Europe to America. As the in-
ternational reference of the real estate sector, which
has a critical importance in Turkey's growth with its
share of over 50% in international direct investments,
we will introduce not only our industry but also the
unknown beauties of Turkey with our multi-faceted
promotion campaign ‘HomeTurkeyHome' to world
investors who have not yet discovered our country.

In these days when we are making preparations for
this precious meeting, we say, “Now is the time to
get to know and discover Turkey together, which has
grown despite the pandemic and differentiated itself
from its competitors in the world with its positive data.”

| hope you enjoy reading the 4% issue of our Ex-
plore Turkish Realty magazine, published by the
Real Estate Overseas Promotion Association
(GIGDER).

Kind regards,

OMER FARUK AKBAL,
Chairman of The Board of GIGDER

IUs Time to get to know
and Discover Blossoming
Turkey Together!

Buylyen Turkiye'yi Birlikte Tanima
ve Kesfetme Zamani!

Turkiye ekonomisi, 2020'de elde ettigi yuzde 1.8'lik
blylme performansiyla salgina ragmen G20 Uyeleri
arasinda Cin'in ardindan buyume kaydeden ikinci tlke
oldu. Ekonomi ve hukukta baslatilan reformlarla basta
otomotiv, beyaz esya, yazilim, lojistik gibi sektdrlerde
uluslararasi dogrudan yatirimlarinin hizlanarak bu yil
10 milyar dolar seviyesini yakalamasi beklenen Ulke-
miz, bugln dunyada ihracattan gayrimenkule, lojistik-
ten sagliga kadar pek ¢ok alanda pozitif ayrisiyor. Bu
ozellikler, nitelikli is glcd, nufusu ve konumuyla zaten
gbzde olan Turkiye'ye yatirim yapma ayricaligini bir kez
daha vurguluyor.

Dogu-Bati ekseninde kitalari birbirine baglayan Tur-
kiye, gayrimenkulde Ortadogu'dan Kuzey Afrika'ya,
Avrupa'dan Amerika'ya kitalarin bulustugu bir Ulke
olmaya artik ¢ok daha yakin. Uluslararasi dogrudan
yatirimlardaki % 50Q'yi asan paylyla Turkiye'nin buyu-
mesinde kritik dnem tasiyan gayrimenkul sektora-
ndn yurtdisindaki referansi olarak, cok yonld tanitim
kampanyamiz ‘HomeTurkeyHome' ile sektérimuzun
yani sira Turkiye'nin bilinmeyen guzelliklerini de Ulke-
mizi henUz kesfetmemis dinya yatinimcilariyla tanis-
tiracagiz.

Bu kiymetli bulusmanin hazirliklarini yaptigimiz bu-
glnlerde diyoruz ki, “Pandemiye ragmen buylyen,
dinyada rakiplerine kiyasla pozitif verileriyle ayrisan
Turkiye'yi simdi birlikte tanima ve kesfetme zamani”

Gayrimenkul Yurt Disi Tanitim Dernegi (GIGDER)
olarak yayinladigimiz Explore Turkish Realty dergi-
mizin 4. sayisini keyifle okumanizi dilerim.

Saygilarimla,

GIGDER Yénetim Kurulu Baskani
OMER FARUK AKBAL
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Pages from Turkey

Tiirkiye’den Sayfalar

EBRD: ‘The economy came out fast from
the coronavirus shock’

Inthefirst quarter of this year, with its 7% performance
obtained in a yearly basis, Turkey made a strong start
at 2021, while being the fastest growing country among
the OECD countries whose data are disclosed. Roger
Kelly, Regional Chief Economist at the European Bank
for Reconstruction and Development (EBRD), said:
“Turkey has a very resilient economy. | think it's com-
ing out of shocks pretty quickly. This is something we
saw in 2009 after the global financial crisis and also in
2016 after the coup attempt. We absolutely saw the
same thing last year, the economy came out of the
coronavirus shock quickly.” Noting that Turkey may be
positively affected by the global liquidity conditions in
the coming period, Kelly said that Turkey has always
had strong foundations, which made Turkey an at-
tractive place to invest. “l expect the economy to grow
around 4 to 5 percent this year. If the tight monetary
policy stance is maintained, the Turkish economy is
expected to grow by around 4% in 2022." Kelly said.

Antalya is ready for the season with
the ‘Safe Tourism Certificate’

Antalya, one of the mostimportant tourism destinations
ofthe world and where more than 94 thousand foreign
residents from 90 countries live, attracts investors from
108 countries, especially from companies with Russian,
German and Iranian capital. In the tourism of the city,
steps are taken according to the “Safe Tourism Cer-
tificate” program, which is mandatory for hotels that
want to serve. Ulkay Atmaca, President of the Profes-
sional Hotel Managers Association (POYD), said, “We
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EBRD: ‘Ekonomi koronavirlis
sokundan hizli ¢iktr’

Turkiye bu yilin ilk ceyreginde yillik bazda elde ettigi yuz-
de 7'lik performansiyla verisi aciklanan OECD Ulkeleri
arasinda en fazla buyuyen Ulke olurken, 2021'e gl¢lu bir
baslangic yapti. Avrupa imar ve Kalkinma Bankasi (EBRD)
Bolgesel Basekonomisti Roger Kelly, “Turkiye, olduk¢a
direncli bir ekonomiye sahip. Soklardan oldukca hizli
ciktigini dusunuyorum. Bu, kiresel mali krizin ardindan
2009'da ve ayrica darbe girisiminin ardindan 2016'da
gordiglmuz bir sey. Kesinlikle ayni seyi gecen yil da gor-
duk, ekonomi koronavirts sokundan hizlica ¢ikti” diye
konustu. Kelly, kiresel likidite kosullarindan Turkiyenin
dnumuzdeki dénemde olumlu etkilenebilecegini akta-
rarak, TUrkiye'nin her zaman guclu temellere sahip ol-
dugunu, bunun da Turkiye'yi, yatirim yapmak icin cekici
bir yer haline getirdigini soyledi. Kelly, “Ekonominin bu yil
yUzde 4 ila 5 civarinda bdytmesini bekliyorum. Siki para
politikast durusunun korunmasi halinde Turkiye ekono-
misinin 2022 yilinda ise yldzde 4 civarinda bir blydme
kaydetmesi bekleniyor” dedi.

Antalya ‘Glavenli Turizm
Sertifikasi'yla sezona hazir

Dunyanin énemli turizm destinasyonlari arasinda bulu-
nan ve 90 Ulkeden 94 binden fazla yerlesik yabancinin
yasadigl Antalya, Rusya, Almanya ve iran sermayeli fir-
malar basta olmak tzere 108 Ulkeden de yatirmci ¢eki-
yor. Kentin turizminde, hizmet vermek isteyen oteller icin
zorunlu tutulan “Guvenli Turizm Sertifikas” programina
gore adim atiliyor. Profesyonel Otel Yoneticileri Dernegi
(POYD) Baskani Ulkay Atmaca, “Uluslararasi alanda kabul
goren Guvenli Turizm Sertifika programini hayata gegir-




have implemented the internationally accepted Safe
Tourism Certificate program. We get your HEPP code as
soon as you enter the door, measure your temperature,
practice social distancing, cut off our guests’ contact
with the food and beverage units, we take and give. We
disinfect the rooms, the lobby and everywhere at reg-
ular intervals. We take many precautions, such as pre-
paring special rooms for our guests who test positive.”

The number of businesses included in the Safe Tour-
ism Certificate Program, which is applied at all levels of
the tourism sector from airports to hotels, is increas-
ing day by day. More than 10 thousand businesses
that have been awarded this certificate so far fulfill
all the 152 criteria in the program without fail. Risks
are minimized by including the employees of the cer-
tified company in the priority vaccination program.

Sybiha: Turkey is an exemplary country in the fight
against the epidemic in tourism

Ukraine’s Ambassador to Ankara Andrii Sybiha stated
that Ukrainians are happy to have a holiday in Turkey,
and that more Ukrainians will come to Turkey and Mugla
this year as long as the epidemic conditions allow them
to do so. Stating that Turkey followed a very successful
path during the epidemic, Sybiha said, “When we look
at the rate of vaccination, Turkey is one of the leading
countries in the world. It can serve as an example for
many countries in the world in combating this epidem-
ic. | myself saw on the spot how seriously the issue of
safe tourism is taken in Turkey. | am absolutely sure
that there will be a great increase in the number of
tourists coming from our country after the epidem-
ic. There are magnificent natural beauties here and
it is very impressive. In the last 4 years, the number
of Ukrainian tourists coming to Turkey has continued
to increase by an average of 20 percent annually. Ar-
ranging flights from different cities of Ukraine will be
effective inincreasing the number of tourists to come.”

‘Turkey is a very attractive market for
direct investment’

According to the data of the Ministry of Industry and
Technology, Georg Karabaczek, the Undersecretary of
Trade for Turkey of the country which is the 4™ country
with the highestinternational directinvestmentin Tur-
key with an investment of more than 10 billion dollars,
Austria, stated thatits geopolitical location, strong logis-
tical ties, the value given to quality in production and the
capacity of its workforce makes it attractive to investin
Turkey and said: “We see great potential in more coop-
eration between Turkish construction companies and
Austrian suppliers, especially in the construction sector.”
Karabaczek pointed out that Turkey is an ideal bridge
between the Middle East, Central Asia and African mar-
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dik. Kapidan girdiginiz anda HES kodunuzu aliyoruz, ate-
sinizi 6lcUyoruz, sosyal mesafeyi uyguluyoruz, yiyecek ve
icecek Unitelerinden misafirlerimizin temasini kestik, biz
alip, veriyoruz. Belli araliklarla odalari, lobiyi her yeri de-
zenfekte ediyoruz. Testi pozitif ¢ikan misafirlerimiz icin
6zel odalar hazirlanmasi gibi bir¢ok 6nlem aliyoruz” dedi.

Havalimanindan otellere kadar turizm sektérdnun her
kademesinde uygulanan Guvenli Turizm Sertifika Prog-
rami'na dahil olan isletmelerin sayilari her gecen gin ar-
tiyor. Su ana kadar sertifika almaya hak kazanan 10 bin-
den fazlaisletme, programda yer alan 152 kriteri eksiksiz
yerine getiriyor. Sertifika alan isletmenin calisanlari da
oncelikli asilamaya dahil edilerek, riskler en aza indiriliyor.

Sybiha: Turkiye turizmde
salginla micadelede érnek tlke

Ukrayna'nin Ankara Buyukelcisi Andrii Sybiha, Ukray-
nalilarin Turkiye'de tatil yapmaktan mutluluk duydugu-
nu, bu yil da salgin kosullari elverdigi stirece daha fazla
Ukraynali'min Turkiye'ye ve Mugla'ya gelecegini bildirdi.
Sybiha, salgin déneminde Turkiye'nin ¢ok basarili bir yol
izledigini belirterek, “Asilama hizina da bakildiginda Tur-
kiye dinyada 6nde gelen Ulkelerden. Dunyadaki bircok
Ulkeye de bu salginla mucadele konusunda érnek olabi-
lir. Kendim de gtvenli turizm konusunun Turkiye'de ne
kadar ciddiye alindigini yerinde gérdim. Salgin sonra-
sinda Ulkemizden gelen turist sayilarinda buyudk bir artis
yasanacagina da kesinlikle eminim. Burada muhtesem
doga guzellikleri var ve ¢ok etkileyici. Son 4 yilda Turki-
ye've gelen Ukraynall turist sayisi yillik olarak ortalama
yUzde 20 artarak devam etti. Ukrayna'nin farkl farkl
sehirlerinden uguslarin konulmasi gelecek turist sayila-
rinin artmasinda etkili olacak” degerlendirmesini yapti.

‘Dogrudan yatirimda Tirkiye ¢ok cazip bir pazar’

Sanayi ve Teknoloji Bakanligl verilerine gore, Turkiye'ye
10 milyar dolari askin yatinmiyla en ¢ok uluslararasi dog-
rudan yatirim yapan 4'Uncu Ulke konumunda yer alan
Avusturya'nin Turkiye Ticaret MUstesari Georg Karabac
zek, jeopolitik konumu, glcld lojistik baglari, Uretimde
kaliteye verilen deger ve is glicu kapasitesinin Turkiye'ye
yatinmi cazip kildigini belirterek, “Ozellikle insaat sekto-
runde Turk insaat sirketleri ile Avusturyall tedarikgiler
arasinda daha fazla is birliginde blyuk potansiyel goru-
yoruz" dedi. Karabaczek, Turkiye'nin cografi konumuyla
da Ortadogu, Orta Asya ve Afrika pazarlari icin ideal bir
kdpru olduguna dikkati cekerek, bolgedeki cogu Ulkeden
temsilcilikleri agirlamasinin yani sira Tdrk Hava Yollari
gibi glclu lojistik hizmet saglayicilari ile cok iyi bir ucus
agl sunmanin Istanbul'u is yapmak icin ideal bir yer hali-
ne getirdigini sdyledi. Tdrkiye'nin Avrupa'ya yakin ve nu-
fusuyla bUyuk bir Ulke oldugunu vurgulayan Karabaczek,
Ulkenin geng ve egitimli insanlariyla da énemli bir pazar
oldugunu bildirdi.
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kets with its geographical location, and that it offering
avery good flight network with strong logistics service
providers such as Turkish Airlines, as well as hosting rep-
resentatives from many countries in the region makes
Istanbul anideal place to do business. Emphasizing that
Turkey is a country close to Europe with a large popula-
tion, Karabaczek stated that the country is also an im-
portant marketwith its young and educated population.

A call to invest in Turkey'’s digital transformation!

Lord Robin Janvrin, Prime Ministry Turkey Trade En-
voy of the United Kingdom, which is among the top
investing countries in Turkey and has a foreign direct
investment of 11 billion pounds in many sectors in Tur-
key, said, “Globalization has entered a new era and the
distances that previously limited international trade
are disappearing. The digital economy is taking an in-
creasing share of global trade and investment. Both
the UK and Turkey want their economies to be ready
for the future, and this will be achieved by investing in
Turkey's digital transformation together.” Lord Janvrin
said that there are significant investments that need
to be made in the field of low-carbon energy solutions
and renewable technologies in Turkey, adding: “| see
significantinvestment opportunitiesin smart city tech-
nologies, urban mobility and digital health thatimprove
citizens' lives and reduces environmental impact.”

2" export record of all time was broken in April

Turkey's exports increased by 109% in April to 18.8 bil-
lion dollars. With this value, the highest April export
figure of all time and the second highest monthly export
of all years were realized. In March, Turkey's exports
reached 18 billion 985 million dollars with an increase
of 42.2 percent compared to March last year, and this
was the highest monthly export figure of all time.

Turkey came to the fore in the G-20 with the
increase in industrial production

According to the March industrial production index re-
sults announced by the Turkish Statistical Institute in
May, the industrial production index increased by 0.7
percent on a monthly basis and by 16.6 percent on an
annual basis in March. Industry and Technology Min-
ister Mustafa Varank said, “Industry proved to be the
locomotive of our economy in March as well. Industrial
production maintained its upward trend for 11 con-
secutive months. In the first quarter, with an increase
of 12.3 percent compared to the same quarter of the
previous year, we are among the G-20 countries that
have increased their industrial production the most.”
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Turkiye'nin dijital déntdsumune yatirim cagrisi!

Turkiye'de en ¢ok yatirim yapan Ulkeler arasinda yer alan
ve Turkiye'de bircok sektorde 11 milyar sterlinlik dogru-
dan yabanci yatinmi bulunan Birlesik Krallik'in Basba-
kanlk Tarkiye Ticaret Elcisi Lord Robin Janvrin, “Kure-
sellesme yeni bir doneme girdi ve 6nceden uluslararasi
ticareti sinirlandiran mesafeler ortadan kalkiyor. Dijital
ekonomi, kuresel ticaret ve yatirmlardan giderek daha
fazla pay aliyor. Hem ingiltere hem Tirkiye, ekonomile-
rinin gelecege hazir olmasini istiyor ve bu Turkiyenin di-
jital ddnUsumune birlikte yatinm yaparak saglanacaktir”
diye konustu. Turkiye'de dusuk karbonlu enerji ¢cozimle-
ri ve yenilenebilir teknolojiler alaninda yapilmasi gereken
onemliyatinimlar bulundugunusodyleyenlLordjanvrin,”Va-
tandaslarin yasamini iyilestiren ve cevresel etkiyi azaltan
akill sehir teknolojileri, kentsel hareketlilik ve dijital saglk
alanlarinda 6nemli yatinm firsatlari gordyorum” dedi.

Nisan'da tim zamanlarin
2. ihracat rekoru kirildi

Turkiye'nin ihracati Nisan ayinda %109 artisla 18,8 milyar
dolar olarak gerceklesti. Bu deger ile tim zamanlarin en
yUksek Nisan ayiihracat rakamive ayrica tum yillarin ikin-
ci en yuksek aylik ihracatini gerceklestirildi. Turkiye'nin
ihracati Mart ayinda ise gecen sene Mart ayina gore yUz-
de 42,2 artisla 18 milyar 985 milyon dolara ulasmis ve bu
tim zamanlarin en ytksek aylik ihracat rakami olmustu.

Turkiye sanayi Gretimindeki artisla
G-20'de 6ne cikti

Turkiye Istatistik Kurumu tarafindan Mayis ayinda agikla-
nan Mart ayl sanayi Uretim endeksi sonuglarina gore, sa-
nayi Uretim endeksi, Mart'ta aylik bazda yizde 0,7, yillik
bazda ylzde 16,6 artis gosterdi. Sanayi ve Teknoloji Ba-
kani Mustafa Varank, “Sanayi, Mart'ta da ekonomimizin
lokomotifi oldugunu kanitladi. Sanayi Gretimi, Ust Uste 11
aylikytkselis egilimini korudu. Ik ceyrekte gecenyilin ayni
ceyregine gore yuzde 12,3 yukselisle G-20 Ulkeleri arasin-
da sanayi Uretimini en cok artiran Ulkelerden olduk” dedi.
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Real Estate Sales Statistices
Konut Satis istatistikleri

Total number
of houses sold
in the first 5
months of 2021

2021 yiliilk 5 ay
satilan toplam
konut adedi

Decrease in the first 5 months
compared to the same period of
the previous year

Gegen yilin ayni dénemine gore
ilk 5 aydaki dusus

38% v

Increase in May in the last 1 year
Son 1 yilda Mayis ayi artis|

16,2 % &

3 cities with
the highest
real estate
sales in May
2021

2021 yih
Mayis ayinda
en yuksek
konut satisi
yapilan

3 sehir

istanbul
11.356

Ankara
5.653
izmir
3.298

Total 434.757

113.615 118.753
108.670

42.783 20936

January February March April May
2020 2020 2020 2020 2020

Total 418.079

111.241

95.863
81.222

70.587

59.166

January February March April May
2021 2021 2021 2021 2021

May 2021 sales shares
2021 yih Mayis ayi satis paylari

New housing
Sifir konut

Units
Adet

18.204

Difference compared
to May 2020

Mayis 2020'ye

gore artis

Share in total sales
Toplam satistaki payi

30,8 %

Mortgage sales
Ipotekli satis

Units
Adet

10.560

Difference compared
to May 2020

Mayis 2020'ye

gore azalis

8% a

429 % v

Resale housing
Ikinci el konut

Units

Adet 40.962
Difference compared
to May 2020 0
Mayis 2020'ye 20'2 % @
gore artis
Share in total sales

0
Toplam satistaki payi 69'2 %
Share in total sales 17.8 %

’

Toplam satistaki payi
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Number of

real estate sales
to foreigners

in the first5
months of 2021

2021 yih ilk 5 ayda
yabancilara konut
satis adedi

Increase in the first 5 months
compared to the same period of
the previous year

Gecen yilin ayni dénemine gore
ilk 5 aydaki artis

24,9 % a

Increase in May in the last 1 year
Son 1 yilda Mayis ayi artis

106,5 % 4

Total 12.598

3.907 4.005

3.036

January February March

2020 2020 2020

Top 10 cities where foreigners
purchased the most

real estate in May

Mayis'ta yabancilarin en ¢ok
konut aldigi ilk 10 sehir

Province
istanbul
Antalya
Ankara
Mersin
Sakarya
Yalova
Bursa
izmir
Kocaeli

Mugla

Units
818
341
106

80
75
55
41
37
33
33
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Total 15.740
4.248
4.077
2.964
2.675
1.776
790 860
April May January February March April May
2020 2020 2021 2021 2021 2021 2021
Number of
residences

purchased by
foreigners in
May and their

nationality

Yabancilarin
Mayis ayinda
satin aldiklari
konut sayisi
ve uyruklari

119
231
239

26 Sweden
26 Algeria
36 Jordan
36 UK
37 Egypt
37 Palestine
38 Sudan
42 Pakistan
43 Kuwait
44 Ukraine
44 Lebanon
47 Azerbaijan
54 USA
63 Yemen
80 Kazakhistan
87 Germany
98 Afghanistan
Russia
Iran
Iraq
(Units)
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“Turkey is Preparing for
a Busy Summer Period
in Real Estate Sales to
Foreigners”

Housing sales to foreigners in May increased by
106.5% compared to the same month of the previous
year, while the sector is very hopeful about the sum-
mer season with preliminary requests from foreign
investors. Vedat Arslan, the Head of Aremas Real
Estate, who predicts that there will be a serious mo-
mentum in sales to foreigners as of June, said, “The
value of real estate does not decrease in the medium
term in world cities such as Istanbul where domestic
demand is intense. Istanbul, which is a city followed
withinterest by foreigners and a very attractive hub,
offers an actual real estate income.”

While real estate sales to foreigners in Turkey increased
by 416.1% in May compared to the same period of the pre-
vious year, according to TUIK data, real estate companies
entered anintense pre-demand processinthis area. Sec
tor agents, who expectsalesto berealized as soon as the
flightrestrictionsareliftedandarecarryingouttheir prepa-
rations for this, are quite hopeful for the summer period.

We talked to Vedat Arslan, the Chairman of the
Board of Directors of Aremas Real Estate, which
carries out the sales and marketing of important
projects in Turkey through its offices in Dusseldorf
and Baku, as well as in Istanbul, Izmir and Bodrum...
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“Tiirkiyve Yabaneiya Konut
Satisinda Yogun Bir Yaz
Donemine Hazirlamyor”

Mayis ayinda yabancilara yapilan konut satislari
bir 6nceki yilin ayni ayina gére %106,5 artti, sek-
tor ise yabanci yatirnmcilardan gelen 6n talepler-
le yaz déneminden olduk¢ca umutlu. Yabanciya
satista Haziran itibariyla ciddi bir hareketliligin
olmasini 6ngéren Aremas Gayrimenkul Baskani
Vedat Arslan, “istanbul gibi i¢ talebin yogun oldu-
gu dunya kentlerinde gayrimenkuliun degeri orta
vadede dismez. Yabancilarin merakla izledigi bir
sehir ve cok cazip bir hub olan istanbul, gercek bir
gayrimenkul getirisi sunuyor” dedi

Turkiye'de yabanciya konut satislari Mayis'ta TUIK
verileriyle bir dnceki yilin ayni dénemine gore %106,5
artarken, bu alanda gayrimenkul firmalari da yogun
bir 6n talep toplama surecine girdi. Ucus kisitlamalari
kalktigl anda satislarin realize olmasini bekleyen ve
buna yonelik hazirliklarini sirddren sektor aktorleri,
yaz doneminden olduk¢a umutlu.

Istanbul, izmir ve Bodrum'un yani sira Dusseldorf'da
ve Baku'de yer alan ofisleri araciligiyla Turkiye'deki
dnemli projelerin satis ve pazarlamasini yuruten Are-
mas Gayrimenkul'in Yénetim Kurulu Baskani Vedat
Arslan ile sektoérin bugindnu konustuk...




Can we get information about Aremas Real
Estate and its activities?

With our Istanbul, Izmir and Bodrum offices, we provide
services in the sales and marketing of projects in these
regions in Turkey to both resident customers in Turkey
and foreigners. We have offices in Dusseldorf and Baku.
We also established the Istanbul office of Maya Interna-
tional, independent of Aremas, which we established
in Germany. Maya International is an agency structure
operating in the sale of projects in Turkey to citizens and
foreigners abroad. The Baku office, on the other hand,
performs some works towards making different invest-
mentsin Turkey through business development activities.

How would you define the profiles German and
Azerbaijani real estate purchasers based on your
experiences?

Germanreal estate purchasers mostly prefer the south-
ern and Aegean coasts in Turkey, especially regions such
as Antalya-Alanya, Didim, Fethiye, Bodrum, Foga and Ay-
valik. In Bodrum, they are more interested in GUvercinlik
and Guillik, which are close to the airport. If we look at
our customers, we can talk about a target audience with
an average budget of 80-100 thousand euros. Turks in
Germany also investin their own country. Ifyou are selling
ahouseto a Turkish personin Germany, this means that
you can sell at least 5-6 more units. Because once this
trust-seeking audience is satisfied with their investment,
their friends and relatives start to be interested in the
same project. The customer base in Baku is also a hard-
to-trust customer base. When you do not let their trust
in you fail, they can invest without questioning. Similar
to the Iranian customer, the Azeri customer base seeks
to invest in a quality product in a good location. They
are not after buying the cheapest product. | can say that
although they mostly investin the south, they are curious
about Istanbul and follow every developmentin Turkey.
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Chairman of the Board
of Directors of Aremas
Real Estate,

Vedat Arslan

Aremas Gayrimenkul
Yonetim Kurulu Baskani
Vedat Arslan

Aremas Gayrimenkul ve faaliyetleri hakkinda
bilgi alabilir miyiz?

Istanbul, izmir ve Bodrum ofislerimiz ile Turkiye'de bu
bolgelerdeki projelerin hem Turkiye'dekiyerlesik mus-
terilere hem de yabancilara satisi ve pazarlamasi konu-
sunda hizmet veriyoruz. Dusseldorf ve Baku'de birer
ofisimiz var. Aremas'tan bagimsiz olarak Almanya'da
kurdugumuz Maya International sirketinin de istanbul
ofisini kurduk. Maya International, Ttrkiye'deki proje-
lerin yurtdisindaki yerli ve yabancilara satisi konusun-
da faaliyet gdsteren bir acenta yapilanmasi. Baku ofisi
ise is gelistirme faaliyetleriile Turkiye'de daha farkliya-
tinmlar yapilmasi yonidnde bazi ¢alismalar ydratuyor.

Deneyimlerinizden yola ¢ikarak Alman ve Azeri
konut alicisi profilini nasil tanimlarsiniz?

Alman konut alicilar Turkiye'de daha ¢ok glney ve
Ege sahillerini, 6zellikle Antalya-Alanya, Didim, Fethiye,
Bodrum, Foga ve Ayvalik gibi bolgeleri tercih ediyor.
Bodrum'da ise daha ¢ok havaalanina yakin olan Guver-
cinlik ve Gulltk taraflarina ilgi duyuyorlar. MUsterileri-
mize bakarsak, ortalama 80-100 bin euroluk butceleri
olan bir hedef kitleden bahsedebiliriz. Almanya'daki
Turklerde kendi memleketlerine yatinm da s6z konu-
su oluyor. Almanya'da bir Turk'e ev satiyorsaniz by,
en az 5-6 adet daha satabileceginiz anlamina geliyor.
Cunkd glven arayisinda olan bu kitle, bir kez yatiri-
mindan memnun oldugunda, arkadas ve akrabalari
da ayni projeyle ilgilenmeye baslyor. Baku'deki mus-
teri kitlesi de yine zor glivenen bir musteri kitlesi. Size
duyduklari giveni bosa ¢ikarmadiginizda ¢ok sorgula-
madan yatirim yapabiliyorlar. Azeri musteri kitlesi iran
musterisine benzer sekilde iyi bir lokasyonda kaliteli
bir Grtine yatinm pesinde. En ucuz Uruinu almak gibi
bir dertleri yok. Genel olarak agirlikla glineye yatirim
yapmakla beraber istanbul'u merak ettiklerini ve Tur-
kiye'deki her gelismeyi takip ettiklerini soyleyebilirim.
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Istanbul, as you mentioned, is a world city that
foreign investors are curiously on the watch-out
about. Which features of the city do you think
are attractive in the international arena?

Turkey is a place where investors can feel at home with
the warm approach inherent to Turkish people’s nature.
One ofthe most attractive points of Istanbul, on the other
hand,isthatitisaregional hub.You cangoanywhereinthe
world you wantto from Istanbul. Offering “diversity” with
the Bosphorus that connects two continents, its nature,
historical values, food, drink, entertainmentand worship,
Istanbulis averyrare city in the world as it provides all of
these by itself. Itis unlikely that the value of real estate will
decrease inthe medium and long term in cities with high
domesticdemand. Istanbulis a city thathas a very serious
domestic demand. In this respect, it offers real estate
investors an actual real estate return. Despite all this, the
brand value of Istanbul is far below its current potential.

What should be done in order for Istanbul’s
brand value to reflect its potential?

While real estates in Moscow, London or New York are
40-50 thousand dollars or pounds per square meter,
even the most expensive mansions in our country are
not actually bought at a price higher than 10-15 thou-
sand dollars per square meter, except for a very spe-
cial few mansions. Therefore, square meter values in
Istanbul should get its worth. It is necessary to devel-
op the infrastructure of the city and to accelerate its
gentrification while preserving its historical texture. It
is important that the Ministry of Culture and Tourism
conducts acommunication operation specific to Istanbul.

What are your expectations about real estate sales
to foreigners in Turkey?

While evaluating the number of real estate sales; It would
be sounderto compare 2019 and 2021, not 2020 and 2021.
The main reason for this is that the effect of the pandemic
was observed in Turkey as of mid-March 2020. Despite
all kinds of effects caused by the pandemic this year, a
better 5-month period has unfolded compared to 2019.
This process is an indication that a much better season
will unfold as of June in the upcoming summer period.
In this light, the decisions to be taken on the subject of
citizenship will determine the course of foreign sales in
the upcoming summer period and beyond. Unless there
is a shift in today's conditions, maybe 2021 will be the
year when we peak in sales.
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istanbul, bahsettiginiz gibi yabanci yatirimcilarin
merakla izledigi bir dinya kenti. Sizce kentin han-
gi 6zellikleri uluslararasi arenada cezbedici?

TUrkiye, Turkinsaninin dogasindan gelen sicak yaklasi-
miyla yatinmcinin kendisini evinde hissedebilecegi bir
yer. istanbul'un ise en 6nemli cazip noktalarindan biri
bolgesel bir hub olmasi. Dinyada gitmek istediginiz
her yere Istanbul'dan gidebilirsiniz. iki kitay: birlestiren
Bogaz', dogasi, sundugu tarihi degerleri, yemesi, i¢
mesi, eglencesi ve ibadeti ile ‘cesitlilik’ sunan istanbul,
bunlarin hepsini tek basina saglamasiyla dinyada ¢ok
nadir bir kent. ¢ talebin yogun oldugu sehirlerde gay-
rimenkulin degerinin orta ve uzun vadede dismesi
olasi bir durum degildir. istanbul da cok ciddi i¢ talep
alan bir sehir. Bu yonuyle gayrimenkul yatirimcisina
gercek bir gayrimenkul getirisi sunuyor. Tum bunlara
ragmen istanbul'un marka degeri bugln tasidigi po-
tansiyelin ¢ok altinda.

istanbul'un marka degerinin, tasidigi potansiyeli
yansitabilmesi icin neler yapilmali?

Moskova, Londra veya New York'ta gayrimenkullerin
metrekaresi 40-50 bin dolar ya da pound iken, bizde
en pahali diyebilecegimiz yalilar bile, ¢cok 6zel birkag
yali harig, reelde metrekaresi 10-15 bin dolardan daha
yUksek bir fiyattan fiili olarak satin alinmiyor. Dolayi-
siyla istanbulda metrekare degerlerinin hak ettigi
degeri almasi lazim. Sehrin altyapisinin gelistirilme-
si, tarihi dokunun korunarak kentsel donusiminin
hizlanmasi gerekli. Kultir ve Turizm Bakanhginin Is-
tanbul dzelinde bir iletisim ¢alismasi yapmasi dnemli.

Turkiye'de yabancilara konut satisi ile ilgili bek-
lentileriniz nelerdir?

Konut satis adetlerini degerlendirirken; 2020 ile 2027'i
degil 2019 ile 2027i karsilastirmak daha saglikli olacak-
tir. Bunun da ana sebebi, 2020 yili Mart ortasi itibariyla
pandemi etkisinin Turkiye'de gorulmesidir. Bu yil her
tdrld pandemi etkisine ragmen 2019 yilina kiyasla daha
iyi bir 5aylikddnem gecirilmistir. Bu streg, Snimuzdeki
yazdoneminde, Haziran itibariyla cok dahaiyibir sezon
gecirileceginin gostergesidir. Bu dogrultuda vatandas-
Ik konusu ile ilgili alinacak kararlar dnimuzdekiyaz ve
sonrasindaki yurtdisi satislarin yondnu belirleyecektir.
BuglnkU kosullarda bir degisiklik yapiimadigr strece
2021 yili belki de satislarda pik yaptigimiz yil olacaktir.
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“Reforms Will
Move Turkey
Forward in

Economy
and Trade”

“Reformlar Tiirkiye'yi
Ekonomi ve Ticarette
lleri Tasiyacak”

DEIK, with 146 business councils, maintains its glob-
al-scale contacts adhering to a wide perspective from
contracting to energy, defense to public-private sec-
tor projects. Noting that the topics they focused on
this year were ‘Turkey-USA trade relations, Return
to Asian Initiative, Green Agreement, updating the
Customs Union with the EU, the African market, in-
ternational investor perception, supply chain, tran-
sit trade and new trade blocks’, DEIK President Nail
Olpak explained his future works to Explore Turkish
Reality while evaluating Turkey's agenda...

Due to the coronavirus epidemic that has affected the
world, we are going through an extremely difficult pro-
cessinterms of human health, economy and trade. The
Turkish economy had a growth of 4.5 percent in the first
quarter of 2020, when it made a good start. However,
while this positive outlook was expected to continue,
the Covid-19 pandemic has of course negatively affected
Turkey as it did the whole world. However, after we got
over the first short period of shock, we showed great
resistance by focusing on staying afloat in all areas of
life and trade with the aim of achieving balance in the
fields of economy and trade. As DEIK, we prioritized
the issues of not interrupting the supply chain, acces-
sibility in terms of logistics, not being dependent on
a single source and giving confidence to the investor.

EXPL®RE TURKISH REALTY

Chairman of the
Foreign Economic
Relations Board (DEIK)
and Member of the
GIGDER High

Advisory Board

Nail Olpak

Dis Ekonomik iliskiler
Kurulu (DEiK) Baskani ve
GIGDER Yiiksek istisare
Kurulu Uyesi Nail Olpak

DEIK, 146 is konseyi ile birlikte miteahhitlikten
enerjiye, savunmadan kamu-6zel sektoér projele-
rine kadar genis bir perspektifte kiresel 6lcekli
temaslarini surduriyor. Bu yil odaklandiklari ko-
nularin ‘Tarkiye-ABD ticari iliskileri, Yeniden Asya
Girisimi, Yesil Mutabakat, AB ile Gimruk Birligi'nin
guncellenmesi, Afrika pazari, uluslararasi yatirim-
c1 algisi, tedarik zinciri, transit ticaret ve yeni tica-
ret bloklarr’ oldugunu kaydeden DEIK Baskani Nail
Olpak, Turkiye glindemini degerlendirerek gelecek
calismalarini Explore Turkish Realty'ye anlatti...

Dunyayi etkisi altina alan koronavirUs salgini sebebiyle
insan sagligl, ekonomi ve ticaret acisindan son derece
zorlu bir streciyaslyoruz. Turkiye ekonomisi, iyi bir bas-
langic yaptig 2020 yilinin ilk ceyreginde ylzde 4,5'lik bir
buytme kaydetmisti. Ancak bu pozitif gorunimun de-
vam etmesi beklenirken, Covid-19 pandemisi tim dun-
yayl oldugu gibi Turkiye'yi de elbette olumsuz etkiledi.
Fakat kisa suren ilk sok donemini atlatmamizin ardin-
dan, ekonomi ve ticaret alanlarinda da dengeyi yakala-
ma hedefiyle hayatin ve ticaretin her alaninda ayakta
kalmaya odaklanarak buyuk bir direng gésterdik. DEIK
olarak bu dénemde tedarik zincirinin kopmamasi, lojis-
tik agcidan ulasilabilirlik, tek kaynaga bagl kalmama ve
yatirimciya glven verme konularini 6n planda tuttuk.




Turkey succeeded in completing the year 2020 with a
growth of 1.8 percent, thanks to it successfully han-
dling the health challenge and its strong capacity in
production. Along with China, Turkey was one of the
two countries that achieved positive growth among the
G20 countries. This performance has demonstrated a
new level of confidence to both the markets and the
business world for 2021. We expect the Turkish econ-
omy to make a good leap this year due to the delayed
consumer and investment demands and the low base
effect, and we expect the 2021 growth to be above
5 percent unless there is an extraordinary situation.

The biggest risk on economic activity will undoubt-
edly be the course of the epidemic and the measures
taken in this regard. We expect economic activity to
recover after the second quarter of 2021, since as
of the last month of 2020, with the vaccine, hopes
have elevated. While foreign demand made a nega-
tive contribution to growth in 2020, we expect this
negative effect to decrease in 2021. Especially the in-
crease in tourism revenues in the summer months
with the control of the epidemic, and the expectation
of a growth of over 4% in the European Union, our
biggest export market, strengthens this expectation.
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Turkiye, saglhk alaninda verdigi basarili sinav ve Uretim-
dekiglcli kapasitesiile 2020 yiliniylzde 1.8 blyUyerek
tamamlamayi basardi. Cin ile birlikte G20 Ulkeleri ara-
sinda pozitif buyume basarisini gdsteren iki Ulkeden
biri Turkiye oldu. Bu performans, 2021 yili icin hem
piyasalara hem de is dUnyasina yeni bir glven kapisini
araladi. Bu yil Turkiye ekonomisinin ertelenen tuketici
ve yatirim taleplerinin devreye girmesi ve dlsuk baz
etkisi nedeniyle iyi bir sicrama yapmasini ve 2021 yili
buyumesinin olaganUstud bir gelisme yasanmazsa ylz-
de 5 seviyesinin Ustlinde olabilecegini dngdruyoruz.

Ekonomik aktivite Uzerindeki en blyuk risk hi¢ kusku-
suz salginin seyri ve buna iliskin alinan tedbirler ola-
cak. 2020'nin son ayindan itibaren asi ile birlikte umut-
larin daha da artmis olmasi ile ekonomik aktivitenin
2021 yihnin ikinci ceyreginden itibaren toparlanmasini
bekliyoruz. 2020 yilinda dis talep buyumeye olumsuz
katkr yaparken 2021 yilinda bu olumsuz etkinin azal-
masini bekliyoruz. Ozellikle salginin kontrol altina alin-
masityla yaz aylarinda turizm gelirlerinin artmasi ve en
buyuk inracat pazarimiz olan Avrupa Birligi'nde ytzde
4'n Uzerinde blyUme beklenmesi de bu beklentimizi
glclendiriyor.
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The investor needs stability
based on trust

During the preparation phase of the Economic Reform
Package announced by our President, Mr. Recep Tayyip
Erdogan, we, as DEIK, presented our suggestions and
demands. As DEIK, we were very happy to see the is-
sues of incentives for equity financing, infrastructure
for the green bond market, green revolution in the
industry, strengthening of the participatory financial
infrastructure, special support in target countries,
revision of the incentive system, impact analysis of
incentives and KVKK in the reform package, which
we have stated in the meetings under the 4 princi-
ple articles of investment, employment, production
and export. The economic reforms, which are built
on determination, predictability, transparency and
accountability, and include critical steps that will carry
Turkey to the future in terms of economy and trade,
will strengthen our business world. We hope that these
reformist steps will be implemented with a fast and
timely action plan. We see that the keywords for the
domestic investment environment and foreign direct
investments from abroad are “Trust” and “Stability”.

DEIK strikes in ‘commercial diplomacy
with its 146 business councils

As DEIK, with our 146 Business Councils spread all
over the world, we host many commercial diplomacy
meetings such as country and sector-based special
reports, international webinars attended by our Min-
isters, Ambassadors and businesspeople, DEIK Inter-
connected Business and DEIK EU Talks online meetings,
roundtables and hybrid participation meetings. With
these activities, we continue to be the global hori-
zon of our business world in every geography where
the heart of the global economy and trade beats.

Turkey-US trade relations, Return to Asia Initia-
tive, Green Deal, updating the Customs Union with
the EU, the African market, international investor
perception, supply chain, transit trade and new
trade blocks will be our focus points this year. In
addition, our diaspora work, which we carry out
under the umbrella of the World Turkish Busi-
ness Council, is among our important focal points.

Real estate sales to foreigners - a valuable export item

Turkey offers an attractive market and a quality show-
case for the global real estate industry, as well as the
contracting industry, which has achieved great success
around the world. Especially in the last 10 years, we see
that foreign investors prefer to investin real estate in
Turkey. While the share of foreign investments in the
world real estate market, which amounts to approx-
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Yatirimcinin ihtiyaci glivene
dayali istikrar

Cumhurbagkanimiz Sayin Recep Tayyip Erdogan tara-
findan aciklanan Ekonomik Reform Paketi'nin hazirlk
asamasinda, DEIK olarak onerilerimizi ve taleplerimizi
sunduk. DEIK olarak, gérismelerde yatirim, istindam,
Uretim ve ihracat olarak 4 temel maddede dile getir-
digimiz; 6z sermaye finansmaninin tesvigi, yesil tahvil
piyasasina altyapl, sanayide yesil donusum, katilim fi-
nans altyapisinin guclendirilmesi, hedef Ulkelerde ¢zel
destekler, tesvik sisteminin gozden gecirilmesi, tesvik-
lerin etki analizi yapiimasi ve KVKK konularini reform
paketinde gormek bizi son derece mutlu etti. Kararllik,
ongorulebilirlik, seffaflik ve hesap verilebilirlik Uzerine
kurulu olan ve Turkiye'yi ekonomi ve ticarette gelecege
tasiyacak kritik adimlari iceren ekonomik reformlar, is
dinyamiza gu¢ katacak. Bu reformist adimlarin hizli ve
takvime uygun bir aksiyon planiyla hayata gecirilmesini
temenni ediyoruz. Yurtici yatinnm ortami ve yurt disin-
dan gelecek dogrudan yabanci yatinmlar icin anahtar
kelimelerin “Guven” ve “Istikrar” oldugunu goriyoruz.

DEIK 146 is konseyiyle
‘ticari diplomaside’ ataga gecti

DEIK olarak duinyanin dort bir yanina yayilmis 146 is
Konseyimizle birlikte Ulke ve sektdr bazl dzel raporlar,
Bakanlarimizin, Buyukelcilerimizin ve is insanlarimizin
katildigi uluslararasi webinarlar, DEIK Interconnected
Business ve DEIK EU Talks cevrimici toplantilar, yuvar-
lak masa ve hibrit katilml toplantilar gibi pek ¢ok ticari
diplomasi bulusmasina ev sahipligi yapiyoruz. Bu faali-
yetlerle, kiresel ekonominin ve ticaretin kalbinin attig
her cografyada is dunyamizin kiresel ufku olmaya
devam ediyoruz.

Turkiye-ABD ticari iliskileri, Yeniden Asya Girisimi, Yesil
Mutabakat, AB ile GUmruk Birligi'nin glncellenmesi,
Afrika pazari, uluslararasi yatirmcr algisi, tedarik zin-
Ciri, transit ticaret ve yeni ticaret bloklari konulari, bu
yilki odak noktalarimiz olacak. Bununla birlikte, Dinya
Turk Is Konseyi catisi altinda yurattigtmuz diaspora
calismalarimiz da, dnemli gindemlerimizden arasinda
yer aliyor.

Yabanciya konut satisi, degerli bir ihracat kalemi

TuUrkiye, dinya capinda buyuk basarilara imza atan
muUteahhitlik sektortyle birlikte kiresel gayrimenkul
sektort agisindan da cazip bir pazar ve nitelikli bir
vitrin sunuyor. Ozellikle son 10 yildir yabanci yatirm-
cilarin, Turkiye'de gayrimenkul yatirimi yapmayi tercih
ettigini goruyoruz. Yaklasik 400 milyar dolari bulan
dunya gayrimenkul pazari icerisinde yabanci yatirim-
larinin payi yuzde 2.6-3 civarinda seyrederken, Turkiye
6.85 milyar dolar ile yizde 10.6 seviyesinde bir paya




imately 400 billion dollars, is around 2.6-3 percent,
Turkey has a share of 10.6 percent with 6.85 billion
dollars. The rate of house sales to foreigners, which
was 1.7 percentin 2015 in Turkey, realized as 2.7 percent
at the end of 2020. Despite the effect of the pandem-
ic, the fact that foreign investors did not decrease in
the real estate sector reveals a very pleasing picture.

We anticipate that this positive picture will continue
to accelerate in 2021 and beyond. The diversification
of investors, especially in recent years, is extreme-
ly valuable. We are talking about a very wide range
from England to Russia, from Jordan to China. We
see that the Turkish real estate sector’s attraction of
investment includes not only the nearby geography
but also the world. Considering the changing consum-
er trends with the pandemic conditions, | think that
our real estate industry, together with all its stake-
holders, should give importance to digitalization in
promotion. As DEIK, we have full faith in and support
for all our businesspeople who add value to the real
estate sector and the Turkish economy and have the
potential to attract investors from abroad. Because
we consider real estate sales to foreign investors as a
high value-added exportitem at the same time. | espe-
cially invite the big companies of the sector to benefit
from DEIK’s global business network and influence in
the field of commercial diplomacy in target markets.

EXPLORE TURKISH REALTY

sahip. Turkiye'de 2015 yilinda yuzde 1.7 olan yabanci-
ya konut satisi orani ise 2020 yili sonunda yuzde 2.7
olarak gerceklesti. Salgin etkisine ragmen, gayrimen-
kul sektdrinde yabanci yatirmcinin hiz kesmemesi
son derece sevindirici bir tabloyu ortaya koyuyor.

Bu olumlu tablonun, 2021 yili ve sonrasinda da ivme-
lenerek devam edecegini dngoriyoruz. Ozellikle son
yillarda yatinmcinin ¢esitlenmis olmasi da son derece
degerli. ingiltere’den Rusya'ya, Urdin'den Cin'e kadar
cok genis bir yelpazeden s6z ediyoruz. Géruyoruz ki;
Turk gayrimenkul sektérindn yatirim cazibesi sadece
yakin cografyayi degil, dinyay! kapsiyor. Pandemi ko-
sullariyla degisen tuketici trendlerini de gdz 6ntnde
bulundurdugumuzda, gayrimenkul sektérimuzin
de tim paydaslariyla birlikte tanitimda dijitallesme-
ye Onem vermesi gerektigini dustndyorum. DEIK
olarak, gayrimenkul sektoriine ve Turkiye ekono-
misine deger katan, yurt disindan yatirmci ¢ekme
potansiyeline sahip tUm is insanlarimiza inancimiz
ve destegimiz tam. CUnkU biz, yabana yatinmcilara
yapilan konut satislarini ayni zamanda yuksek katma
degerli bir ihracat kalemi olarak degerlendiriyoruz.
Ozellikle sektorin buytk sirketlerini, hedef pazar-
larda DEIK'in kiresel is agindan ve ticari diplomasi
alanindaki gliciinden yararlanmaya davet ediyorum.
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3T, GYODER’s 2021 Route:
‘Nature’, “Technology’ and
‘Design’

Stating that the congruity between technology
and design has become very important in the real
estate sector, GYODER President Mehmet Kalyoncu
said, “Turkey has thematic technoparks, entre-
preneurship and incubation centres in the field of
energy and health. Our goalis to create this cluster
inthe real estate sector in the medium term. GYO-
DER’s main route now is the 3T principle; it consists
of ‘Nature’ (‘Tabiat’), ‘Technology’ (‘Teknoloji’) and
‘Design’ (‘Tasarim’). Sustainability is our priority.”

The concepts of ‘sustainability’, ‘digitalization’ and ‘nat-
ural life’, which have guided the real estate sector with
the pandemic, are now effective not only in designing
housing projects, but also in decisions taken about the
future of the sector. The sector is also ready for new
collaborations in Turkey in the medium and long term
in many areas from training in the field to support to
start-ups. We talked to Mehmet Kalyoncu, President of
the Real Estate and Real Estate Investment Trust Associa-
tion (GYODER) and Member of the GIGDER High Advisory
Board, about the 2021 route of the sector and GYODER...

How do you evaluate the real estate sector in
Turkey’s direction of development?

The necessity of bringing real estate closer with disciplines
such as technology and design is a reality of the era we
live in. For this, we have increased our cooperation with
universities. With the Economic Research Foundation,
we launched the postgraduate thesis awards competi-
tion in the field of real estate for the first time in Turkey.

EXPL®RE TURKISH REALTY

GYODER’in 2021 Rotas1 3T:
“Tabial’, “Teknoloji’ ve
‘Tasarim’

Gayrimenkul sektoériinde teknoloji ve tasarimin
uyumunun c¢ok oénemli hale geldigini belirten
GYODER Baskani Mehmet Kalyoncu, “Turkiye'nin
enerji ve saghk alaninda tematik teknoparklari,
girisim ve kulucka merkezleri var. Hedefimiz orta
vadede bu kimelenmeyi gayrimenkul sektoérin-
de de olusturmak. GYODER'in artik ana rotasi, 3T
prensibi; ‘Tabiat’, ‘Teknoloji’ ve ‘Tasarim’dan olu-
suyor. Surduarulebilirlik dnceligimiz” diyor

Pandemi ile birlikte gayrimenkul sektérine yon veren
‘sirdurtlebilirlik’, ‘dijitallesme’ ve ‘dogal yasam' kav-
ramlari, artik sadece konut projelerini tasarlarken de-
gil, sektorun gelecegi ile ilgili alinan kararlarda da et-
kin. Sektor Turkiye'de orta ve uzun vadede bu alanda
egitimden start-up'lara destege kadar pek ¢cok konuda
yeniisbirliklerine de hazir. Gayrimenkulve Gayrimenkul
Yatirim Ortakligl Dernegi (GYODER) Baskanive GIGDER
GIGDER Yuksek istisare Kurulu Uyesi Mehmet Kalyoncu
ile sektoérun ve GYODER'in 2021 rotasini konustuk...

Turkiye'de gayrimenkul sektérinin gelisme yo6-
nund nasil degerlendiriyorsunuz?

GayrimenkulU teknoloji ve tasarim gibi disiplinlerle
daha da yakinlastirma gerekliligi, icinde oldugumuz
dénemin bir gercegi. Bunun icin Universitelerle olan
isbirliklerimizi artirdik. iktisadi Arastirmalar Vakfi ile
Turkiye'de ilk defa gayrimenkul alaninda lisansustu
tez ddulleri yarismasini hayata gecirdik. Yildiz Teknik
Universitesi (YTU) ile gayrimenkulde veri bilimi ve ya-
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We started the data science and artificial intelligence
program in real estate with Yildiz Technical University
(YTU). In the Artificial Intelligence and Data Science Dis-
tance Education Certificate Program in Real Estate we
held with YTU, start-ups that stood out with their real
estate applications spoke and talked about their expe-
riences. Thus, we combined theoretical knowledge with
practical applications. We will raise awareness with a
certificate program that explains what is the intersec-
tion of real estate and technology, with a more inclusive
framework than artificial intelligence and data science.

Turkey's thematic technoparks, venture centres and in-
cubation centres in the field of energy and health, unfor-
tunately, do not exist in the field of construction and real
estate. Proptech will bring us this ecosystem and cluster.
As one of the largest sectorsin Turkey, our goalis to create
this cluster in the medium term. Today, start-ups need to
seek us more to bid, consult our ideas and collaborate with
us. Of course, we always need to support start-ups as well.

At this point, what is GYODER's route this year?

GYODER's main route now is the 3T principle; it consists
of ‘Nature’(‘Tabiat'), ‘Technology’ (‘Teknoloji') and ‘Design’
(‘Tasarim’). For us, sustainability issues are at the forefront
of our main activities. We are in a period in which human
habits are better examined in real estate, and the congru-
ity between technology and design becomes veryimpor-
tant. The pandemic process has revealed the importance
of the design of experience. In other words, it has become
important to think about the experience and to have the
spaces designed inthe most appropriate way for the user
experience. The sense of responsibility brought by the
awareness that each project has lefta mark onthe city in
terms of its environmentalimpact has become the real es-
tate sector's brand-new perspective. In 2021 and beyond,
this awareness will ensure the emergence of a human-ori-
ented development that puts people first in our cities.

EXPL®RE TURKISH REALTY

Chairman of GYODER and
Member of the GIGDER
High Advisory Board
Mehmet Kalyoncu

GYODER Baskani ve
GIGDER Yiiksek istisare
Kurulu Uyesi

Mehmet Kalyoncu

pay zeka programini baslattik. YTU ile yaptigimiz Gay-
rimenkulde Yapay Zeka ve Veri Bilimi Uzaktan Egitim
Sertifika Programi'nda, gayrimenkule yonelik uygula-
malariyla dne ¢ikmis startup'lar konustu, deneyimle-
rini anlatti. Boylece teorik bilgiyi pratikteki uygulama-
larla birlestirdik. Yapay zeka ve veri biliminden daha
kapsayicl bir ana catiyla, gayrimenkulle teknolojinin
kesistigi alanin ne oldugunu anlatan bir sertifika prog-
ramiyla farkindalik gelistirecegiz.

Turkiye'nin enerji ve saglk alaninda var olan tematik
teknoparklari, girisim merkezlerive kulucka merkezle-
ri, maalesef insaat ve gayrimenkul alaninda yok. Prop-
tech bize bu ekosistemi ve kimelenmeyi getirecek.
Turkiye'nin en buyuk sektorlerinden biri olarak hedefi-
miz orta vadede bu kiimelenmeyi olusturmak. Bugin
startup’larin, ‘teklif vermek, fikrimizi almak ve bizimle
isbirligi yapmak icin kapimizi daha fazla ¢almasi lazim.
Tabii ki bizim de her zaman start up’lara destek olma-
miz gerekiyor.

Bu noktada GYODER'in bu yilki rotasi nedir?

GYODER'in artik ana rotasi, 3T prensibi; ‘Tabiat’, ‘Tek-
noloji‘ ve ‘Tasarim’dan olusuyor. Bizim icin surdurUle-
bilirlik konulari, ana faaliyetlerimizin basinda geliyor.
Gayrimenkulde insan aliskanliklarinin daha iyi ince-
lendigi, teknoloji ve tasarimin uyumunun ¢ok énemli
hale geldigi bir ddnemdeyiz. Pandemi streci, deneyim
tasarimiin énemini ortaya ¢ikardi. Yani deneyim Uze-
rine dustintlmesi, mekanlarin kullanici deneyimine en
uygun sekilde tasarlanmis yapilar olmasi dnemli hale
geldi. Yapilan her bir projenin ¢evresel etkileri itibarry-
la sehre bir iz biraktigi bilincinin yukledigi sorumluluk
duygusu, gayrimenkul sektdrdntn kazandigr yeni ba-
kis agisi oldu. 2021 yili ve sonrasinda bu farkindalik
sehirlerimizde insani dnceleyen, insan odakl bir kal-
kinmanin ortaya ¢ikmasini saglayacaktir.
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Can we get some information about your work that
guides foreign investors as GYODER?

In addition to its natural and cultural richness, our
country is an attractive country with tourism, en-
tertainment, fair and congress tourism. Turkey has
carried its infrastructure above world standards in
recent years. We have seen the importance of this
especially during the pandemic period when our strong
health infrastructure was tested. We have very valu-
able projects that have been implemented consider-
ing all aspects such as communication infrastructure,
airports, hospitals, highways, and energy facilities.

Regarding foreign investors, with the move of our
Ministry of Environment and Urbanization, it was an
important step to reduce the requirement of granting
citizenship to foreigners who buy real estate worth $1
millionto $250,000. In 2018, when the new regulations
were implemented, the area where the revival in the
real estate sector was the most intense was the sales
made to foreign investors. Housing sales to foreigners
has exceeded 220,000 to date, up from 12,181 in 2013
when the Reciprocity Law, which paved the way for
housing sales to foreigners in Turkey, came into effect.

We aim to show the ways for foreigners to own real
estate in Turkey with the booklet “Owning Property in
Turkey from Ato 2", which we have prepared for foreign
investors as GYODER. The booklet that we constantly
update and presentto the participants, especially atthe
fairs abroad, covers the basicissues to be considered
regarding all processes from real estate acquisition in
Turkey, to holding the real estate, to the stage of selling
it and to obtaining citizenship through investment.
In addition to these, we have made important con-
tributions to the changes in the Capital Markets
Board's Communique on Principles Regarding REITSs,
which the industry has been waiting for a long time.
With the devoted teamwork of the REIT Committee
under the umbrella of GYODER, which lasted about
1 year, the factors that will affect the future of REITs
were revealed. With the very positive approach of
the CMB Chairman and his team, whom we visited
as GYODER Management, real problems were iden-
tified, and necessary arrangements were made. We
believe that REITs will continue their activities more
effectively with the regulations that pave the way for
REITs whose market size has reached TL 58 billion.

EXPL®RE TURKISH REALTY

GYODER olarak yabanci yatirimcilara yol gésteren
calismalariniz hakkinda bilgi alabilir miyiz?

Ulkemiz, dogal ve kulturel zenginliginin yaninda tu-
rizm, eglence, fuar ve kongre turizmi ile cazip bir tlke
konumunda. Turkiye, son yillarda altyapisini dinya
standartlarinin Gzerine ¢ikardi. Ozellikle glcli saglik
altyapimizin test edildigi pandemi déneminde bunun
O6nemini gorduk. Haberlesme altyapisi, havalimanlari,
hastaneler, otoyollari, eneriji tesisleri gibi her boyutuy-
la dUsunulerek hayata gecirilen ¢ok degerli projeleri-
miz bulunuyor.

Yabanci yatirimcilar konusunda, Cevre ve Sehircilik Ba-
kanhgimizin hamlesiyle, 1 milyon dolarlik gayrimenkul
alan yabanciya vatandaslik hakki taninmasi sartinin
250 bin dolara indirilmesi 6nemli bir adim oldu. Yeni
duzenlemelerin hayata gecirildigi 2018 yilinda, gayri-
menkul sektorunde canlanmanin en yogun oldugu
alan, yabanci yatinmciya yapilan satislar oldu. Yaban-
clya konut satisi Turkiye'de yabancilara konut satisinin
onunU acan MUtekabiliyet Yasas’'nin yururluge girdigi
2013 yilindaki 12 bin 181 adet seviyesinden buglne
kadar 220 bin adedi astl.

Yabanci yatinmcilar icin GYODER olarak hazirladi-
gimiz “Turkiye'de Adan Z'ye Mulk Edinme” kitap-
cigiyla Turkiye'de yabancilarin  gayrimenkul sahibi
olabilmesinin  yollarini  gbstermeyi  amacliyoruz.
Surekli guncelledigimiz ve dzellikle yurtdisindaki
fuarlarda katilmalara sundugumuz kitapgik; Tr-
kiye'de gayrimenkul edinim, gayrimenkuld elde
tutma, elden c¢ikarma asamasi ve yatirim yoluyla
vatandaslk alma asamasina kadar tim sureclerle il-
gili dikkat edilmesi gereken temel konulari kapsiyor.
Bunlarin yani sira sektdrdn uzun suredir bekledigi,
Sermaye Piyasasl Kurulu'nun ‘GYO'lara lliskin Esaslar
Tebligi'mdeki degisikliklere yonelik 6nemli katkilarda
bulunduk. GYODER ¢atisi altinda GYO Komitesi'nin yak-
lasik 1 yil stren, dzverili bir ekip ¢alismasiyla, GYO'larin
gelecegini etkileyecek unsurlar ortaya ¢ikarildi. GYO-
DER Yonetimi olarak bizzat ziyaret ettigimiz SPK Bas-
kani ve ekibinin de konuya ¢ok olumlu yaklasmasiyla,
gercek sorunlar tespit edilerek gerekli dizenlemeler
yapildi. Piyasa buayukligu 58 milyar TL seviyesine ula-
san GYO'larin 6nunuU acan duzenlemelerle GYO'larin
faaliyetlerini daha etkin suUrdurecegine inaniyoruz.




MIPIM, the world’s most prestigious real estate
fair, has been postponed to September due to the
pandemic. Could you tell us the importance of the
fair for the sector?

The world’s most prestigious real estate fair, MIPIM,
which we, as GYODER, undertook to participate in to
represent our country, was postponed to September
this year and narrowed its scope due to the pandemic.
The MIPIM we are accustomed to, which will be attend-
ed by real estate representatives from over 100 coun-
tries, is planned to be held in 2022. At MIPIM, where it is
veryimportantfor us to tell about Turkey and Istanbul,
we think that we should convey very well the prom-
ise of real estate in our country for foreign investors.

Foreign investors are perceived as foreign residential
customers rather than corporate firms. We are trying
toreverse this situation. Also, as GYODER, we meet with
established corporate foreign real estate companiesin
Turkey. We listen to their demands and forward them
to the decision makers collectively. Because we believe
that the satisfaction of existing foreign investors is very
effective in the attraction of new foreign investors.
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Dinyanin en prestijli gayrimenkul fuari olan MI-
PIM pandemi ile Eylil'e ertelendi. Fuarin sektér
icin 6nemini anlatir misiniz?

GYODER olarak tlkemizi temsil etmek amaciyla katili-
mini Ustlendigimiz dinyanin en prestijli gayrimenkul
fuari MIPIM, bu yil pandemi nedeniyle kapsami daral-
tilarak EylUl ayina ertelendi. 100'Un Uzerinde Ulkeden
gayrimenkul temsilcilerinin katilacagr o alistigimiz
MIPIM'in ise 2022'de dlzenlenmesi planlaniyor. Turki-
ye'yi ve Istanbul'u anlatmanin bizim i¢in biyik énem
tasidigl MIPIM'de, Ulkemizde gayrimenkulin yabanci
yatirimcilar icin gelecek vadettigini cok iyi aktarmamiz
gerektigini dustundyoruz.

Yabanci yatirimcr kurumsal firmalardan ziyade yabanci
konut musterisi olarak algilaniyor. Bu durumu da tersi-
ne cevirmeye calisiyoruz. Ayrica GYODER olarak, Tur-
kiye'dekiyerlesik kurumsal yabanci gayrimenkul firma-
lariyla bulusuyoruz. Talepleri dinliyor ve bunlari toplu
halde karar vericilere iletiyoruz. Cunkd yeni yabanci
yatirmcilarin gelmesinde, mevcut yabanc yatinmci-
larin memnuniyetinin ¢ok etkili olduguna inaniyoruz.
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Vice Chairman of GiGDER
Chairman of the

Board of Tekge Overseas,
Bayram Tekge

GIGDER Bagskan Yardimcisi
ve Tekce Overseas
Yonetim Kurulu Baskani
Bayram Tekge

“We are
Establishing the
Safest Reference
Point for Foreign
Investors in

Real Estate with
‘HomeTurkeyHome’”

Real Estate Overseas Promotion
Association (GIGDER) and Istanbul
Chamber of Commerce (ITO) joined
forces to create a giant communica-
tion brand aimed at informing foreign
investors: ‘'HomeTurkeyHome"... This
information campaign, which aims
to increase its interaction in the in-
ternational arena with rich content
such as photos, videos, articles and
blog posts, will be the number 1 ref-
erence point of foreign investors
with initially an up-to-date and live
website. Then there will be commu-
nication and interaction programs for
various countries and people’s needs

Conducting a series of field and market
researchin line with the goal of increas-
ing the annual property sales of 6 billion
dollars abroad, which was createdinthe
real estate sector at the beginning of
2020, to over 15 billion dollars by 2023,
GIGDER s already mapping out the road
planforthenext10years.Believinginthe
importance of an accurate and effective
promotion for Turkey to be among the
top 5 markets in the international real
estate investment market, which has
reached avalue of 400 billion dollars in
the world, GIGDER focused on conduct-
ing a versatile communication campaign
in the upcoming period together with
thelstanbulChamberof Commerce(ITO).
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“Yabanci
Yatirimeinin
Gayrimenkuldeki
En Gavenli
Referans Noktasimi
‘HomeTurkeyHome’
ile Kuruyoruz”

Gayrimenkul Yurt DisiI Tanitim Der-
negi (GIGDER) ve istanbul Ticaret
Odas! (iTO) guglerini birlestirerek
yabanci yatirimciyi bilgilendirmeye
yo6nelik dev bir iletisim markasi ya-
ratti: ‘HomeTurkeyHome'... Fotograf,
video, makale ve blog yazilari gibi
zengin icgeriklerle uluslararasi are-
nada etkilesimini artirmaylr amac-
layan bu bilgilendirme kampanyasi,
baslangicta glncel ve yasayan bir
web sitesi ile yabanci yatirimcinin
1 numaral referans noktasi olacak.
Ardindan ise cesitli Ulkelere ve kisi-
lerin ihtiyaglarina yonelik iletisim ve
etkilesim programlari gelecek

Gayrimenkul sektériinde 2020 yili ba-
sinda yaratilan yillk 6 milyar dolarhk
yurt disina mulk satisini 2023 yiinda 15
milyar dolarin Uzerine ¢ikarma hedefi
dogrultusunda bir dizi saha ve pazar
arastirmasi ydriten GIGDER, gelecek
10 yilin yol planini simdiden ciziyor.
Dunyada 400 milyar dolarlik degere
ulasan uluslararasi gayrimenkul yati-
rim pazarinda Turkiye'nin ilk 5 pazar
arasina girmesi icin dogru ve etkin bir
tanitimin - 6nemine inanan GIGDER,
istanbul Ticaret Odasi (ITO) ile birlikte
dnumuzdeki strecte ¢cok yonlu bir ileti-
sim kampanyasl yurutmeye odaklandi.




GIGDER, which aims to introduce the Turkish real
estate sector to international investors and plans to
focus on geographies such as China, India and Paki-
stan that do not have sufficient knowledge and correct
perception about Turkey in the coming period, sees
the recognition of not only the sector but also the un-
known beauties of Turkey in the world as a part of its
communication strategy. ‘HomeTurkeyHome’, a new
and macro promotional brand that the association
plans toimplementin cooperation with ITO, and where
many non-governmental organizations and public in-
stitutions are expected to take part as stakeholders,
constitutes the main framework of the long-term and
sustainable campaign that the association aims at.
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The first step is ‘Property Buying Guide: istanbul’

The Property Buying Guide: istanbul, the first milestone
ofthe campaign, was introduced to the publicby ITO and
GIGDER in December 2020, and this guide that put for-
ward, with data, why investors in Turkey and abroad pre-
ferTurkey, theissueofowningapropertyinTurkeyandthe
investment stages, international banking transactions,
thereal estate investment process as well as investment
and project opportunities in Turkey was of greatinterest.

The guide, which GIGDER provided content and
know-how support and was enriched with informa-
tion brochures in 6 languages, namely, English, Ara-
bic, French, Chinese, Russian and Persian, was the
first step of ‘HomeTurkeyHome' which was to be a
digital platform that would promote Turkey and Is-
tanbul in international media in the medium term.
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Turkiye gayrimenkul sektériinin uluslararasi yatirim-
cllara tanitmayr misyon edinen ve 6nUmuzdeki do-
nemde Cin, Hindistan ve Pakistan gibi Turkiye ile ilgili
yeterli bilgiye ve dogru algiya sahip olmayan cografya-
lara egilmeyi planlayan GIGDER, sadece sektorin degil
Turkiye'nin dinyada yeterince bilinmeyen guzellikleri-
nin taninmasini iletisim stratejisinin bir parcasi olarak
goruyor. Dernegin ITO isbirligiyle hayata gecirmeyi
planladigl, bir¢ok sivil toplum kurulusunun ve kamu-
danilgili kurumlarin paydas olarak yer almasinin 6ngo-
ruldigu, yenive makro bir tanitim markasi olan ‘Home-
TurkeyHome' ise, dernegin hedefledigi uzun soluklu ve
surdurulebilir kampanyanin ana catisini olusturuyor.
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ilk adim ‘istanbul’da Miilk Edinme Rehberi’

Kampanyanin ilk kilometre tasi olan ‘istanbul'da
Mulk Edinme Rehberi’ Aralik 2020'de ITO ve GIGDER
tarafindan kamuoyuna tanitilmis ve verilerle Turki-
ye ve yurt disi yatirmcilarin neden Turkiye'yi tercih
ettigini, Turkiye'de mulk sahibi olmak ve yatirm asa-
malarini, uluslararasi bankacilik islemlerini, Tudrki-
ye'de gayrimenkul yatirm sUrecini, yatirm ve proje
firsatlarini ortaya koyan rehbere ilgi buyudk olmustu.

GIGDER'in icerik ve know-how destegi sagladigi ve
ingilizce, Arapca, Fransizca, Cince, Rusca ve Farsca
olmak Uzere 6 dilde bilgi brosurleri ile zenginlesti-
rilen rehber, orta vadede uluslararasi mecralarda
Tarkiye ve istanbul'un tanitimini yapacak bir dijital
platform olacak HomeTurkeyHome'un ilk adimiydi.
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“Yabanci yatirimcinin gayrimenkuldeki en giivenli referans noktasini ‘'HomeTurkeyHome' ile kuruyoruz”

"“We are establishing the safest reference point for foreign investors in real estate with ‘'HomeTurkeyHome""

HOMETURKEYHOME
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So what will ‘HomeTurkeyHome' contribute to the sec-
tor? Bayram Tekge, Vice President of GIGDER and Chair-
man of Tek¢e Overseas, conveys that:

It will be a source of corporate and
trustworthy content

We believeinthereal estate sector’s annual foreign direct
investment potential of 20 billion dollars. GIGDER, which
aimstoinstitutionalize our sector and increase our share
of the cake, views the 'HomeTurkeyHome' project as the
mostimportantstarting point. Through its information
channel aimed at increasing direct investment, we aim
toincrease the interaction of people on social media by
publishing rich content such as photos, videos, articles,
blog posts and to promote our country in real estate.

Undoubtedly, it is of great importance that foreigners
who plan to purchase real estate from a country and do
not know that country have access to accurate informa-
tionwhen making decisions. In all developed countries,
there are corporate websites that provide information to
foreignerswhen they come to their countries, and these
websites actas a source of reference and a catalyst that
accelerates sales. When we look at the sector at present,
we see that big real estate companies undertake this
task with blog and vlog content. However, we cannot
deny the existence of a large audience that is sceptical
of the information provided by commercial companies.

This information source provided by the specialized
organization of the sector with ‘HomeTurkeyHome' is
considered as more reliable and accurate information
in the eyes of foreign investors. The foreign investor,
who sees that there is a non-governmental organ-
ization representing the sector in front of him, feels
and trusts that it is an institutionalized sector as in
Western countries. He knows where to go when he
has a question or a problem. Therefore, HomeTur-
keyHome is the reference point of foreign investors.

Our starting point is an up-to-date
and living website

Our site, which targets those who are looking for con-
tent related to our country abroad, will contribute
to providing people with a predictable investment
environment and accurate promotion. At this point,
with the support of various institutions, we foresee
HomeTurkeyHome to be the information gateway
of our country. Our starting point is a website that is
constantly up-to-date and alive. Based on the web-
site, we have communication and interaction pro-
grams for various countries and individuals’ needs.
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Peki ‘HomeTurkeyHome sektore neler getirecek? GIG-
DER Baskan Yardimaisi ve Tekce Overseas Yonetim
Kurulu Baskani Bayram Tekge, soyle aktariyor:

Kurumsal ve gliven veren icerik kaynagi olacak

Ulkemizde gayrimenkul sektéranin yillik 20 milyar
dolar duzenli dogrudan yabanci yatirm potansiyeli-
ne inaniyoruz. Sektérimuzdn kurumsallagmasini ve
pastamizin blyumesini hedefleyen GIGDER ise, en
o6nemli baslangi¢ noktasi olarak ‘HomeTurkeyHome'
projesini gormektedir. Dogrudan yatirimi buyttmeye
yonelik bilgilendirme kanaliyla; fotograf, video, maka-
le, blog yazilari gibi zengin icerik yayinlayarak sosyal
medya Uzerinde de insanlarin etkilesimini artirmayi ve
Ulkemizi gayrimenkul 6zelinde tanitmayr amaglhyoruz.

Bir Ulkeden gayrimenkul satin almayi planlayan ve
o Ulkeyi hi¢ tanimayan yabancilarin dogru bilgiye
erismesi, kuskusuz karar alirken buyuk 6nem arz et-
mektedir. Gelismis Ulkelerin hepsinde, yabancilarin
kendi Ulkelerine gelirken bilgilenmesini saglayan ku-
rumsal web siteleri vardir ve bu web siteleri bir bas-
vuru kaynagi ve satisi hizlandiran bir katalizor gorevi
gormektedir. Halihazirda sektore baktigimizda ise bu
bilgilendirme gorevini buytk gayrimenkul sirketleri-
nin blog ve vlog iceriklerle Ustelendiklerini goriyoruz.
Ancak fticari firmalarin bilgilendirmelerini kuskuyla
bakan buyuk bir kitlenin de varligini yadsiyamayiz.

Sektorun ihtisas drgutindn ‘HomeTurkeyHome' ile
sundugu bu bilgilendirme kaynag! ise yabanci yatirim-
cilarin gbzunde daha glvenilir ve dogru bilgi olarak ad-
dedilir. Karsisinda sektord temsil eden bir sivil toplum
kurulusu oldugunu gdren yabanci yatirimci ise Batili
Ulkelerde oldugu gibi kurumsallasmis bir sektor oldu-
gunu hisseder, glven duyar. Bir sorusu veya sorunu ol-
dugunda nereye basvuracagini bilir. Bu ytizden Home-
TurkeyHome yurtdisi yatinmcinin referans noktasidir.

Baslangi¢ noktamiz glincel ve
yasayan bir web sitesi

Yurtdisinda Ulkemizle alakall icerik arayanlari hedef
alan sitemiz, kisilere 6ngorulebilir yatirm ortami
sunmaya ve dogru tanitima katki saglayacaktir. Bu
noktada cesitli kurumlarin destegini alarak, HomeTur-
keyHome'un ulkemizin bilgilendirme kapisi olmasini
ongoruyoruz. Baslangic noktamiz ise, devamli glincel
kalan ve yasayan bir web sitesi. Web sitesini temel
alarak, cesitli Ulkelere ve kisilerin ihtiyaglarina yonelik
iletisim ve etkilesim programlarimiz var.




Our research titled “Competition and Inspiration:
Rethinking the Future of Foreign Real Estate Invest-
ments in Turkey with an Export-Orientation”, which we
conducted with 410 international investors from 48
countries with a history of real estate investment in
12 cities of Turkey, in 8 languages, revealed that the
reasons for buying real estate in Turkey differ according
to countries. This showed us that we need to develop
different communication campaigns according to each
country and intention. The need for us to construct a
communication thatis customized according to languag-
es and needs has arisen. For example, while Russians
and Germans who prefer our country are holiday-ori-
ented, Canadians and Americans are retirement-ori-
ented while the Middle East and Ukraine, on the other
hand, are security-oriented. This is an important ele-
ment that determines the direction of communication.

We are investigating visa and
citizenship acquisition

In our research, we also examined the UK market and
focused on what should be done as a country in in-
ternational competition. We have seen how foreign
directinvestment that flows into the country s directed
through education and real estate sales. In our new
study, we examined the golden visa programs in the
world and the acquisition of citizenship by invest-
ment. In order to see how we can best position our
country in the world, we researched well the history
of the sector, the approach of countries to these pro-
grams, and the comparison of the programs. In the
last stage of our work, we aim to answer the question
of “How should Turkey's ideal visa and citizenship
program be?” with the consensus of our industry.
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Turkiye'nin 12 sehrinde gayrimenkul yatinm gec¢
misi bulunan, 48 Ulkeden toplam 410 uluslararasi
yatinmciyla 8 dilde gerceklestirdigimiz ‘Rekabet ve
lham: Turkiye'de Yabanci Gayrimenkul Yatirimlarinin
Gelecegini Ihracat Odakli Yeniden Dustnmek’ adli
arastirmamiz, Turkiye'den gayrimenkul alma neden-
lerinin Ulkelere gore farklilastigini ortaya koydu. Bu
da bize her Ulkeye ve niyete gore farkli iletisim kam-
panyalari gelistirmemiz gerektigini gosterdi. Dillere
ve ihtiyaca gore Ozellesen bir iletisim kurgulamamiz
geregi dogdu. Ornegin Ulkemizi tercih eden Rus ve
Almanlar tatil odakliyken, Kanada ve Amerikalilar
emeklilik; Ortadogu ve Ukrayna ise guvenlik odaklr.
Bu ise iletisimin yonunu belirleyen énemli bir unsur.

Vize ve vatandaslik edinimini
arastiriyoruz

Arastirmamizda ingiltere pazarini da inceleyerek Ulke
olarak uluslararasi rekabette ne yapilmasi gerektigine
de odaklandik. Ulkeye dogrudan yabanci sermaye
akisinin egitim ve gayrimenkul satisiyla nasil yonlen-
dirildigini gérdUk. Yeni calismamizda ise dunyadaki
altin vize programlari ile yatirm yoluyla vatandashk
edinimini inceledik. Ulkemizi dinyada en iyi nasil ko-
numlandirabilecegimizi gérmek amaciyla sektorun
tarihgesini, Ulkelerin bu programlara yaklasimini,
programlarin karsilastirmasini iyi arastirdik. Calisma-
mizin son asamasinda ise ‘Turkiye'nin ideal vize ve
vatandaslik programi nasil olmali?’ sorusunun yanitini
sektdérumuzun fikir birligiyle olusturmayi amaclyoruz.
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ITO President
Sekib Avdagic

iTO Basgkani
Sekib Avdagic

“We will
Introduce
Turkey’s
Real Estate
Portfolio

to the World”

Noting that the HomeTurkeyHome
platform will make a significant
contribution to increasing Turkey’s
global real estate market share, ITO
Chairman Sekib Avdagic¢ said, “It is
very important that the platform be
digital during the pandemic period.
Thus, we will be able to introduce
our country’s real estate market to
foreign buyers and investors, and to
explain all kinds of information and
legal regulations regarding the sec-
tor. In other words, ‘we will introduce
the world’s investors to Turkey’s real
estate portfolio.”

Istanbul Chamber of Commerce (ITO),
which is preparing to implement the
HomeTurkeyHome project in coop-
eration with GIGDER, is an important
non-governmental organization that
has aroleinthe progress of both Istan-
bul and the real estate sector, with its ac-
tivities organized by professional com-
mittees and lobbying activities on the
level of the government and municipali-
ties. We talked with ITO President Sekib
Avdagic about the benefits of the cam-
paign and the sectoral works of ITO...

“Diinya
Yatirmmeisim
Tiirkiyve'nin
Gayrimenkul
Portfoyiiile
Tamistiracagiz”

HomeTurkeyHome platformunun Tir-
kiye'nin kuresel gayrimenkul pazar
payinin artirilmasina ciddi bir katkida
bulunacagini kaydeden iTO Baskani
Sekib Avdagi¢, “Salgin déneminde
platformun dijital olmasi ¢cok énemli.
Boylece ulkemiz gayrimenkul pazarini
yurt disi alici ve yatirimcilarina tanita-
bilecek, sektore iliskin her turla bilgi
ve kanuni dizenlememizi anlatabi-
lecegiz. Bir baska ifadeyle ‘diinyanin
yatirimcisini Turkiye'nin gayrimenkul
portféyu’ ile tanistiracagiz” dedi

HomeTurkeyHome projesini  GIGDER
isbirligiyle hayata gecirmeye hazirla-
nan Istanbul Ticaret Odasi (iTO), gerek
meslek komitelerince duzenledigi ¢a-
lismalar gerekse hukimet ve belediye-
ler nezdindeki lobi faaliyetleri ile hem
Istanbul'un hem gayrimenkul sekto-
ranun ilerlemesinde rol sahibi onemli
bir sivil toplum kurulusu. ITO Baskani
Sekib Avdagic ile kampanyanin getiri-
lerini ve ITO'nun sektérel calismalarini
konustuk...

EXPL®RE TURKISH REALTY



How would you describe the importance of this piv-
otal communication campaign for Turkey and the
real estate sector?

In the 215t century, which is characterized as the digital
age, itis a strategic threshold for the construction and
real estate industry to promote itself and the houses it
produces by using all kinds of digital means. Because,
as in other countries, the construction and real estate
sector has a significant weight in the Turkish econ-
omy. With the increase in the activities of this sector,
there will be a positive movement in many sectors.

We are implementing ‘HomeTurkeyHome' as a digital
platform by setting big goals. Considering today's ep-
idemic conditions, we find it very important that the
platform be digital in order to reach every person in
the world. Thus, we will be able to promote our coun-
try's real estate market to foreign buyers and investors,
and to explain all kinds of information and legal reg-
ulations regarding the sector. In other words, we will
introduce the world's investors to Turkey's real estate
portfolio. With the contribution of the platform’s ef-
forts, itis aimed to increase real estate sales to foreign-
ers over $15 billion in 2023. The “HomeTurkeyHome"
platform will contribute significantly to improving the
competitiveness of Turkey in the international real
estate sector and increasing its global market share.

What are the contributions of ITO within the scope
of the HomeTurkeyHome campaign, the first step
of which was taken with the Property Buying
Guide: istanbul?

As ITO, we care about promoting the real estate sector
abroad and increasing its market share. In this context,
we held the most prestigious events in the world's largest
real estate fairs and opened the mostimpressive stands.
Because we know the multiplier effect that the real estate
sector will have on our economy, especially on Istanbul.
We are in cooperation with GIGDER for this reason. We
aim to provide detailed information on real estate ac-
quisition in our country, following the first step of the
Property Buying Guide: istanbul. Again, we plan to in-
troduce our country’s health, education and investment
opportunities to people who decide to live in our country.
In addition, we will continue to inform investors about the
advantages of our country, such asits position, young pop-
ulation, strong health system, and investment supports.

We believe that the HomeTurkeyHome project overlaps
with our Chamber’s efforts to create a new vision. In this
context, we are preparing various preliminary studies
together with the association. We are planning to pro-
mote the projectin bilateral meetings, international fair
organizations, meetings with the real estate sector and
other international participants held by our chamber.
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Bu 6nemli iletisim kampanyasinin Turkiye ve gay-
rimenkul sektéri agisindan tasidigl énemi nasil
tanimlarsiniz?

Dijital ¢cag olarak nitelenen 21. ylzyilda insaat ve gay-
rimenkul sektorundn dijital her turlt vasitayr kullana-
rak kendini ve Urettigi konutlari tanitmasi, stratejik bir
esiktir. CUnku diger Ulkelerde oldugu gibi Turkiye eko-
nomisinde de insaat ve gayrimenkul sektord dnemli
bir agirliga sahiptir. Bu sektorun faaliyetlerinin artmasi
ile birlikte bircok sektorde pozitif yonde hareketlenme
gorulecektir.

'‘HomeTurkeyHome'u dijital bir platform olarak blyuk
hedefler koyarak hayata geciriyoruz. GUnimuz salgin
kosullari gdz 6nunde bulunduruldugunda, dunyada
her insana ulasabilmek acisindan platformun dijital
olmasini cok nemli buluyoruz. Béylece tlkemiz gayri-
menkul pazarini yurt disi alici ve yatirrmcilarina tanita-
bilecek, sektore iliskin her turll bilgi ve kanuni duzen-
lememizi anlatabilecegiz. Bir baska ifadeyle ‘dinyanin
yatirmaisini Tdrkiye'nin gayrimenkul portfoyd’ ile ta-
nistiracagiz. Platformun calismalarinin da katkisiyla,
yabanciya gayrimenkul satisinin 2023'te 15 milyar do-
larin Uzerine ¢ikariimasi hedefleniyor. “HomeTurkey-
Home" platformu Turkiye'nin uluslararasi gayrimenkul
sektortndeki rekabet glicinun gelistiriimesi, kuresel
pazar payinin artirilmasina ciddi katkida bulunacaktir.

ilk adimi istanbul’da Miilk Edinme Rehberi ile ati-
lan HomeTurkeyHome kampanyasi kapsaminda
ITO'nun katkilari ne yéndedir?

ITO olarak gayrimenkul sektortnin yurtdisinda ta-
nitilmasl ve pazar payinin artirilmasini énemsiyoruz.
Bu kapsamda dunyanin en buytk gayrimenkul fuar-
larinda en prestijli etkinlikleri gerceklestirdik ve en
etkileyici standlarr agtik. Cunku gayrimenkul sektoru-
nin ekonomimize, ézellikle de Istanbul'a saglayacagi
carpan etkisini biliyoruz. Bunun i¢in GIGDER ile isbir-
ligi icindeyiz. Ilk asama olan Istanbul'da Mulk Edinme
Rehberini takiben Ulkemizde gayrimenkul edinimine
iliskin detayli bilgiler vermeyi amacliyoruz. Yine Ulke-
mizde yasama karari alan kisilere Ulkemizin saglik, egi-
tim ve yatirrm imkanlarini tanitmayi planhyoruz. Ayrica
yatirimcilara Ulkemizin konumu, geng nufusu, guclu
saglik sistemi, yatirrm destekleri gibi avantajlari hak-
kinda bilgilendirmede bulunmaya devam edecegiz.

HomeTurkeyHome projesinin Odamizin yeni vizyon
olusturma calismalariyla ortdstigline inaniyoruz.
Bu kapsamda cesitli 6n ¢alismalari dernek ile birlikte
hazirliyoruz. Odamiz tarafindan gerceklestirilen ikili
gorusmelerde, uluslararasi fuar organizasyonlarinda,
gayrimenkul sektort ve diger uluslararasi katilimcila-
rin yer aldigi toplantilarda projenin tanitimini yapmayi
planliyoruz.
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AsITO, what steps are you taking to promote
Turkey and develop the real estate market?

ITO is making serious efforts for the devel-
opment of this sector. We carry out serious
projects both at home and abroad. Under the
leadership of our professional committees
related to the domestic construction and real
estate sector, we organize various activities
from current problems to legal developments,
from market opportunities to future plans of the
sector. We are lobbying within the government
and municipalities. We think that the construc-
tion industry is the driving force of the Turkish
economy, and that even a moment’s inter-
ruption will cause discomfort in the economy.

We allocate a significant share of our chamber's
activities abroad to the construction and real
estate sectors. We participate in many inter-
national fairs with brand value such as MIPIM,
BAUMA, PROESTATE, CITYSCAPE in many fields
such as Construction, Building Materials, Real
Estate, Investment, Construction Machinery
and Equipment. We take our members to
these fairs. Our work in this direction contin-
ues at the fairs that have now been carried to
the online environment due to the pandemic.

The realization of the real estate sector as
an ‘exporter’ sector has been a demand of
the sector for a long time. How do you view
this issue?

The direct share of the construction sector in
the Gross Domestic Product is 5.4 percent. If
you add more than 200 sectors that it affects,
its share in the economy reaches 30 percent.
Between 2003 and 2019, we see that the growth
ofthe construction sector was 7.2% on average.
Eventhisfigure alone reveals the importance of
the sector for the economy. Such animportant
sector for the economy, in fact, contributes to
Turkey's earning foreign currency through real
estate sales to foreigners. The housing sector
also plays abrokering role as aninvisible hand in
financing the current account deficit. Especially
when the 20 billion dollars of housing sales to
foreigners, which the sector has set as a target
for 2025, is realized, it will be a medicine for
the current account deficit. In this respect, the
construction sector does what exporting sec-
torsdo. Inthat case, what remains is the official
acceptance of this quality of the construction
sector, which is the de facto exporting sector.
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ITO olarak Turkiye'nin tanitimi ve gayri-
menkul piyasasini gelistirmeye yoénelik ne
gibi adimlar atiyorsunuz?

ITO bu sektérin gelisimi icin ¢ok ciddi gayret-
lerin icindedir. Gerek yurt icinde, gerekse yurt-
disinda ciddi projeler yurutlyoruz. Yurticinde
insaat ve gayrimenkul sektoruyle iliskili meslek
komitelerimizin énculiginde mevcut sorunlar-
danyasal gelismelere, pazarimkanlarindan sek-
torun gelecek planlarina kadar cesitli etkinlikler
yaplyoruz. Hukumet ve belediyeler nezdinde
lobi calismalariyUritiyoruz. insaat sektérinin
Turkiye ekonomisinin itici motoru oldugunu,
bu motorun bir an bile aksamasinin ekonomi-
de rahatsizliklara yol acacagini dusunUyoruz.

Odamizin yurtdisi faaliyetlerinde de ciddi bir
payl insaat ve gayrimenkul sektdrine ayirryo-
ruz. insaat, Yapi Malzemeleri, Emlak, Yatirim,
Gayrimenkul, Yapr Makinalari ve Ekipmanlari
gibi bircok alanda, basta MIPIM, BAUMA, PRO-
ESTATE, CITYSCAPE gibi marka degeri olan bir-
¢ok uluslararasi fuara katiliyoruz. Bu fuarlara
dyelerimizi goturdyoruz. Pandemi sebebiyle
online ortama tasman fuarlarda bu yondeki
calismalarimiz sdrdyor.

Gayrimenkul sektériniin ‘ihracatgl’ sektér
olarak kabul edilmesi, sektériin uzun zaman-
dir bir talebi. Siz bunu nasil gériyorsunuz?

insaat sektordnun Gayri Safi Yurtici Hasila
icindeki dogrudan payr yuzde 5,4. Buna bir
de etkiledigi 200'0 askin sektoru eklerseniz,
ekonomi i¢cindeki payl yuzde 30'lara ¢ikiyor.
2003- 2019 yillari arasinda insaat sektérundn
blyUmesinin ortalama %7.2 oraninda gercek-
lestigini goruyoruz. Bu rakam bile sektérin
ekonomi icin dnemini tek basina ortaya koyar.
Ekonomii¢in bu denli dnemli bir sektor, aslinda
yabancilara gayrimenkul satisiyla Turkiyenin
doviz kazanmasina katkida bulunuyor. Konut
sektory, cari agigin finansmaninda da gorun-
mez bir el olarak kapatici rol oynuyor. Ozellik-
le sektdrin 2025 yili icin hedef olarak ortaya
koydugu 20 milyar dolarlik yabanciya konut
satisi gerceklestiginde cari aciga ilag olacaktir.
Bu yonuyle de insaat sektord, ihracatgl sek-
torlerin yaptigini yapiyor. O halde geriye, fiilen
ihracatgl sektdr olan insaatin bu niteliginin,
artik resmen de kabul edilmesi kalmis oluyor.




What does Turkey offer to foreign
real estate investors?

Our country, which unites the continents, offers access
to a population of 1.3 billion and a market of 26 trillion
dollars. However, Turkey, which is in a safe position
for the transportation of energy resources through
the East-West channel, is one of the central countries.
Our country, which has reduced the time for foreign
investors to establish a company from 38 days to 6.5
days, does not oppress investors with bureaucracy. It
is very important that we rank 33 out of 190 coun-
tries in the World Bank Ease of Doing Business Index.

Turkey is a country where big projects come to life.
Our projects such as Osmangazi Bridge, Eurasia Tun-
nel, Yavuz Sultan Selim Bridge and connection roads
and Istanbul Airport are concrete examples of this.
At the same time, the health campuses and city hos-
pitals put into service in many provinces show the
vision of our country. The urban transformation pro-
jects carried out strengthen the real estate market
of Istanbul. It is expected that 6.5 million residen-
tial units will be renewed in the next 20 years. This
means a sector of 400 billion dollars, which also con-
tains important opportunities for foreign investors.
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Turkiye yabanci gayrimenkul
yatirimcilarina neler sunuyor?

Kitalari birlestiren dlkemiz, 1,3 milyarlik nufusa ve
26 trilyon dolarlk bir pazara erisim imkani sunuyor.
Bununla birlikte, enerji kaynaklarinin, Dogu-Bati kori-
dorunda tasinmasi i¢in glvenli bir konumda yer alan
Turkiye, merkez ulkelerden biridir. Yabanci yatirmci-
larin sirket kurma sudresini 38 glinden 6.5 gune kadar
indiren Ulkemiz, yatirmcilari bUrokrasiye ezdirmiyor.
Dinya Bankasi Is Yapma Kolayligi Endeksi'nde 190
Ulke arasinda 33. sirada yer almamiz ¢ok dnemlidir.

Turkiye buyuk projelerin hayata gectigi bir Ulkedir. Os-
mangazi Koprusu, Avrasya Tuneli, Yavuz Sultan Selim
Képrust ve baglanti yollari ile Istanbul Havalimani gibi
projelerimiz bunun somut 6rnekleridir. Ayni zaman-
da, bircok ilde hizmete alinan saglik yerleskeleri ve
sehir hastaneleri de, tlkemizin sahip oldugu vizyonu
gostermektedir. YurUtulen kentsel déntsum projele-
ri, Istanbul'un gayrimenkul piyasasini gliclendiriyor.
Onumuzdeki 20 yil icinde 6,5 milyon yerlesim birimi-
nin yenilenmesi bekleniyor. Bu ise 400 milyar dolarlik
bir sektor anlamina gelir ki, yabanciyatinmcilar icin de
dnemli imkanlari barindirr.
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Istanbul Chamber of

Commerce (ITO)
Board Member
GIGDER High Advisory
Board Member
Yakup Kog¢

istanbul Ticaret Odasi (iTO)
Yénetim Kurulu Uyesi
GIGDER Yiiksek istisare
Kurulu Uyesi

Yakup Kog

“We Act with
the Vision of
Becoming

a Regional
Power”

Stating that HomeTurkeyHome will
be a platform that can reach every
person in the world during the pan-
demic restrictions, iTO Board Mem-
ber Yakup Kég said, “iTO operates
with the vision of contributing to Tur-
key becoming a regional power that
gets abigger share frominternation-
al trade and directs global political
and economic formations for its own
benefit. The HomeTurkeyHome pro-
ject has also been implemented with
this vision.”

The construction and real estate sector
has an important place in the national
economy. As a matter of fact, theincrease
in the activities of the construction and
real estate sectorwill have a positive effect
onmany sectors duetoits directand indi-
rect relationship with many sectors and
especially onthe country’s economy. With
this awareness, “HomeTurkeyHome" has
been implemented as a digital platform.
Intoday’s pandemic conditions, especially
considering the travel restrictions, it is
important that the platform is digital in
ordertoreacheverypersonintheworld.

“Bolgesel
Giic Olma
Vizyonu ile
Hareketl
Ediyoruz”

HomeTurkeyHome'un pandemi ki-
sitlamalar1 suresince dunyada her
insana ulasabilecek bir platform ola-
cagini belirten iTO Yénetim Kurulu
Uyesi Yakup Kég, “ITO, Tirkiye'nin
uluslararasi ticaretten daha fazla
pay alan, kuresel boyuttaki siyasi
ve ekonomik olusumlari kendi ya-
rari dogrultusunda yénlendirebilen
bélgesel bir gic olmasina katkida
bulunma vizyonuyla hareket ediyor.
HomeTurkeyHome projesi de bu viz-
yon ile hayata gecirilmistir” dedi

Insaat ve gayrimenkul sektorinin tlke
ekonomilerinde énemli bir yeri bulun-
maktadir. Nitekim, dogrudan ve dolayli
bircok sektor ile iliski icinde olmasindan
Otlrl insaat ve gayrimenkul sektoru
faaliyetlerinin artmasinin, basta Ulke
ekonomisi olmak Uzere bir¢ok sektdre
pozitif bir etkisi olacaktir. Bu bilingle
“HomeTurkeyHome" dijital bir platform
olarak hayata gecirilmistir. GUnumuz
pandemi kosullarinda, 6zellikle seyahat
kisitlamalarinin olmasi gbz énunde bu-
lunduruldugunda, dinyada her insana

ulasabilmek acisindan platformun diji-
tal olmasi dnem arz etmektedir.
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With the intermediary of the afore-
mentioned platform, it is planned
to introduce our country's real es-
tate market to foreign buyers and
investors, and to explain all kinds of
information and legal regulations re-
garding the sector. In this direction, in
line with the work of the “HomeTur-
keyHome" platform, it is aimed that
the income from the sales of resi-
dences to foreigners will reach up
to 20 billion dollars in the long term,
the competitiveness of our country
intheinternational real estate sector
will be increased and significant for-
eign currency inflow will be provided.

Istanbul Chamber of Commerce acts
with the vision of both Turkey and its
members contributing to become a
regional power that takes a larger
share from international trade and
directing global political and eco-
nomic formations for its own benefit.
The HomeTurkeyHome project has
been implemented with this vision.
As the first step of the aforemen-
tioned project, our Chamber has
prepared the ‘Guide to Acquiring
Real Estate in Istanbul’ with the con-
tent contributions of the Real Estate
Overseas Promotion Association
(GIGDER), which provided informa-
tion aboutthe real estate sector and
investment processes of our country
in order to guide foreign buyers who
want to invest in our country. In this
context, it is aimed to contribute to
the development of the project by
promoting the project in bilateral
meetings international fair organi-
zations and meetings with the real
estate sector and other international
participants held by our Chamber.

S6z konusu platform araligiyla l-
kemiz gayrimenkul pazarimnin yurt
disi alici ve yatirimcilarina tanitil-
masl, sektore iliskin her turlU bilgi
ve kanuni dizenlemenin anlatiima-
si planlanmaktadir. Bu dogrultuda,
“HomeTurkeyHome" platformu
calismalari dogrultusunda, yaban-
cllara yonelik konut satislarindan
elde edilen gelirin uzun vadede
20 milyar dolara kadar ulasmasi,
Ulkemizin uluslararasi gayrimenkul
sektorundeki rekabet glcunun
arttirilmasi ve énemli bir déviz gir-
disi saglanmasi hedeflenmektedir.

Istanbul Ticaret Odasi, Turkiyenin ve
Uyelerinin; uluslararasi ticaretten
daha fazla pay alan, kiresel boyut-
taki siyasi ve ekonomik olusumlar
kendiyarari dogrultusunda yonlen-
direbilen bolgesel bir glic olmasina
katkida bulunma vizyonuyla hare-
ket etmektedir. HomeTurkeyHome
projesi de bu vizyon ile hayata ge-
cirilmistir. Odamiz tarafindan so6z
konusu projenin ilk adimi olarak,
Ulkemizin gayrimenkul sektorinu
ve yatirim surecleri konusunda bil-
gilendirmede bulunan, Ulkemizde
yatirim yapmak isteyen yurt disi
alicilara yol gdstermek amaciyla,
Gayrimenkul Yurt Disi Tanitim Der-
neginin (GIGDER) icerik katkilariyla
“istanbul'da Mulk Edinme Rehberi”
hazirlanmistir. Bu baglamda, Oda-
miz tarafindan gerceklestirilen ikili
gorismelerde, uluslararasi fuar
organizasyonlarinda, gayrimenkul
sektoru ve diger uluslararasi ka-
tiimailarin yer aldigr toplantilarda
s6z konusu projenin tanitimi yapi-
larak, projenin gelisimine katki sag-
lanmasi hedeflenmektedir.
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HOMETURKEYHOME

Member of GIGDER

Founding Board, ITO
Housing Construction
Professional Committee
and Hasanoglu insaat Vice
President Haluk Hasanoglu

GIGDER Kurucular Kurulu
Uyesi, iTO Konut insaat
Meslek Komitesi ve
Hasanoglu ingaat Baskan
Yardimcisi Haluk Hasanoglu

“We will also
Highlight
Turkey’s
Advantages

in Health,
Education and
Tourism”

Stating that the main purpose of the
HomeTurkeyHome campaign is to ex-
plain the real estate opportunities
in Turkey to international investors
accurately and comprehensively,
GIGDER Founding Board Member Ha-
luk Hasanoglu said, “Our campaign
will not only bring forward the im-
portance of real estate investment to
the agenda, but also highlight the ad-
vantages of our country in the health,
education and tourism sectors.”

Bringing together the sector stakeholders
that the real estate sector has needed
for many years, GIGDER is a non-gov-
ernmental organization that enables the
sector to deal with its problems through
its primary interlocutor... The Housing
Construction Committee of the Istanbul
Chamber of Commerce, which is one of
the largest chambers of commerceinthe
world with its 81 committees and more
than 400 thousand members, carries
out joint studies with non-governmen-
tal organizations and other stakeholders
in order to overcome the problems and
difficulties faced by the sector.

“Tirkiye'nin
Saghk, Egitim
ve Turizmdeki

Avantajlarim da
On Plana
Cikaracagiz”

HomeTurkeyHome kampanyasinin
asil amacinin Turkiye'deki gayrimen-
kul firsatlarini, uluslararasi yatirim-
cillara dogru ve kapsamli bir sekilde
anlatmak oldugunu séyleyen GiG-
DER Kurucular Kurulu Uyesi Haluk
Hasanoglu, “Kampanyamiz sadece
gayrimenkul yatiriminin  énemini
gindeme getirmekle kalmayacak,
ayni zamanda uUlkemizin saghk, egi-
tim, turizm sektoérlerindeki avantaj-
larini da 6n plana ¢ikaracaktir.” dedi

Gayrimenkul sektérdntn uzun yillardir
ihtiyac duydugu sektor paydaslarini
biraraya getiren GIGDER, sektoriin so-
runlarini birinci muhatabi Uzerinden
ele alinmasini saglayan bir sivil toplum
kurulusu... 81 komitesi, 400 bini askin
Uyesiyle dunyanin en buyuk ticaret
odalarindan biri olan Istanbul Ticaret
Odasr'nin en fazla Uyeye sahip Konut
insaati Komitesi ise sektérin karsilas-
mis oldugu sorun ve zorluklari asmak
adina sivil toplum kuruluslari ve diger
paydaslarla ortak ¢alismalar yuruttyor.
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Itis a very important gain for the sector that these two
important organizations join forces with ‘HomeTurkey-
Home'for the work that is of utmostimportance for the
sector, especially for foreign citizens to acquire property
in Turkey, and which will facilitate international investors’
purchase.

The main purpose of the HomeTurkeyHome campaign,
which is a long-term and quite comprehensive project,
is to explain the real estate opportunities in Turkey to
international investors in an accurate and comprehen-
sible way. Our campaign will not only bring forward the
importance of real estate investment to the agenda,
but also highlight the advantages of our country in the
health, education and tourism sectors. Inthis context, we
will continue our efforts to convey Turkey's investment
potential to international investors in the long term, by
providing up-to-date information at all times.

Thefirstfactor for our country to be preferred by foreign
investors is our strong economy and affordable real es-
tate prices. In addition, thereis a lot of variety, especially
inreal estate. In line with the work carried out by both the
Istanbul Chamber of Commerce and GIGDER in Turkey,
property acquisition processes can be realized much
faster and easier than before for foreigners.

Turkey has become a centre of attraction for internation-
al investors due to its geographical location and trans-
portation infrastructure. Although real estate sales to
foreigners decreased by 10.3 percent from 45 thousand
483to40thousand 812in 2020 compared to the previous
year, despite the difficult conditions of the pandemic,
the second highest sales figure in history was reached.
International investors do not give up on investing under
any circumstances. In terms of foreign investors, our
targetin 2021 istoreach a sales figure above that of 2020.
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Bu iki onemli kurulusun ozellikle yabanci Ulke vatan-
daslarinin Turkiye'de mulk edinme ile ilgili sektdr icin
son derece 6nem arz eden ve uluslararasi yatirrmemnin
alim yapmasini kolaylastiracak calismalar icin guclerini
'HomeTurkeyHome' ile birlestirmesi, sektdr adina ¢ok
onemli bir kazanim.

Uzun soluklu ve oldukg¢a kapsamli bir proje olan Home-
TurkeyHome kampanyasinin asil amaci, Turkiye'deki gay-
rimenkul firsatlarini, uluslararasi yatinmcilara dogru ve
anlasilir bir sekilde anlatmaktir. Kampanyamiz Turkiye'de
gayrimenkul yatinmimn énemini gindeme getirmekle
kalmayacak, ayni zamanda Ulkemizin saglik, egitim, tu-
rizm sektorlerindeki avantajlarini da 6n plana ¢ikaracak-
tir. Bu kapsamda her daim guincel bilgiler vererek uzun
vadede uluslararasi yatinmcilara Turkiye'nin yatirim po-
tansiyelini aktaran calismalarimiza ara vermeden devam
edecegiz.

Ulkemizin yabanc yatinma agisindan tercih edilmesinin
ilk faktoru gucld ekonomimiz ve ulasilabilir gayrimenkul
fiyatlari olmasidir. Bunun yani sira ¢zellikle gayrimenkul-
de ¢ok fazla cesitlilik mevcuttur. Turkiye'de gerek istanbul
Ticaret Odasi gerek GIGDER'in yUr(itt(igu calismalar dog-
rultusunda yabancilar agisindan eskisinden ¢ok daha hizli
vekolayilerleyebilenmulkedinim streclerigdrulmektedir.

TUrkiye, uluslararasi yatirmci icin cografi konumu ve ula-
sim altyapisi sebebi ile bir ¢cekim merkezi haline gelmis-
tir. Yabancilara gayrimenkul satisi 2020'de bir dnceki yila
gore yuzde 10,3 azalarak 45 bin 483'ten 40 bin 812'ye
gerilese de pandeminin zorlu kosullarina ragmen tarihin
ikinci en yuksek satis rakamina ulasiimistir. Uluslarara-
st yatinmcilar hangi sartlar altinda olursa olsun yatirm
yapmaktan vazge¢miyor. Yabanci yatinnmci 6zelinde 2021
yilinda hedefimiz 2020 yilinin Uzerinde bir konut satis
adedine ulasmaktir.
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To purchase a

ereal estate worth
at least 250,000 USD
with the annotation
that it will not be sold
for 3 years (with the
approval of the Ministry
of Environment and
Urbanization)

To purchase at

eleast USD 500,000
worth of real estate
investment fund par-
ticipation shares and
venture capital invest-
ment fund shares on
the condition that they
hold for 3 years (Capital
Market Board approval)

To create employ-
ement for at least 50
people (with the ap-
proval of the Ministry of
Family, Labor and Social
Services)

4 Depositing at least
#500,000 USD in

banks operating in Tur-
key, with the condition
of keeping them for 3
years (with the approval
of the Banking Regu-
lation and Supervision
Agency)

To purchase

egovernment debt
instruments worth at
least 500,000 USD with
the condition of keeping
them for 3 years (with
the approval of the
Ministry of Treasury
and Finance)

Making a fixed
ecapital investment
of at least 500,000 USD
(with the approval of
the Ministry of Industry
and Technology)

6 Ways to Become a Turkish
Citizen Through Real Estate

Investment

Gayrimenkul Yatirinm Yoluyla
Tiirk Vatandas: Olmanin 6 Yolu

The procedures to be done in the pro-
cess of becoming a Turkish citizen by
making a real estate investment in
Turkey may differ depending on fac-
tors such as payment method and
marital status. The Property Buying
Guide: istanbul, prepared in cooper-
ation with ITO and GIGDER, conveys
this process, which should be planned
with expert consultancy firms and
lawyers. Here are the most important
steps in this process...

Obtaining citizenship through real es-
tate investment is one of the subjects
included in the Property Buying Guide:
istanbul, prepared in 6 languages, name-
ly, English, Arabic, French, Chinese, Rus-
sian and Persian, in cooperation with the
Istanbul Chamber of Commerce (ITO)
and the Real Estate Overseas Promo-
tion Association (GIGDER). According to
the guide, which draws attention to the
necessity of planning this process with
expert consultancy firms and lawyers,
the procedures to be done in this pro-
cess may differ according to factors such
as payment method and marital status.

The process is facilitated by providing 6
types of opportunities to foreign inves-
tors in the procedures of becoming a
Turkish citizen. According to the guide,
you are entitled to apply for citizenship by
choosing one of the 6 alternatives below.
Then, you need to apply to the Land Reg-
istry and Cadastre Offices and get your
certificate of conformity. Finally, you can
complete your citizenship application
by going to the Citizenship Application
Office, where you can easily perform all
your transactions such as population,
tax, title deed and immigration works
under oneroof. The options by which you
can apply for citizenship are as follows:
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Turkiye'de bir gayrimenkul yatirimi
yaparak Turk vatandasi olma sure-
cinde yapilmasi gereken islemler,
6deme yéntemi, medeni durum gibi
faktorlere goére farkhlik gésterebili-
yor. Uzman olan danismanlik firmasi
ve avukatlarla planlanmasi gereken
bu sireci tim detaylariyla iTO ve
GIGDER isbirligiyle hazirlanan ‘istan-
bul’da Mulk Edinme Rehberi aktari-
yor. iste bu siirecte merak edilen en
6nemli adimlar...

Istanbul Ticaret Odasi (ITO) ve Gayri-
menkul Yurt Disi Tanitim Derneginin
(GIGDER) isbirligiyle ingilizce, Arapca,
Fransizca, Cince, Rusca ve Farsca olmak
Uzere 6 dilde hazirlanan ‘istanbulda
MUlk Edinme Rehberinde vyer alan
konulardan biri, gayrimenkul yatirimi
yoluyla vatandaslik almak. Bu sureci ala-
ninda uzman danismanlik firmalari ve
avukatlarla planlanmasinin gerekliligine
dikkat ¢eken rehbere gore, bu sure¢
te yapilmasi gereken islemler 6deme
yontemi, medeni durum gibi etmenlere
gore farkllik gosterebiliyor.

Turk vatandasi olma prosedurlerinde
yurt disiyatinmcilarina 6 ¢esit imkan ta-
ninarak sure¢ kolaylastiriliyor. Rehbere
gore oOncelikle asagidaki 6 alternatiften
birini secerek vatandaslik basvurusu
yapmaya hak kazaniyorsunuz. Ardin-
dan Tapu ve Kadastro Mudurliklerine
basvurarak uygunluk belgenizi almaniz
gerekiyor. Son olarak ntfus, vergi, tapu,
g0¢ isleri gibi tim islemlerinizi tek ¢atl
altinda kolayca gerceklestirebileceginiz
Vatandaslik Basvuru Ofisi'ne giderek
vatandaslk basvurunuzu tamamlaya-
biliyorsunuz. Vatandashk basvurusu
yapabileceginiz secenekler ise soyle:




l En az 250.000 Ameri-
ekan dolari degerinde
bir gayrimenkult 3 yil sa-
tilmamasi serhi ile satin
almak (Cevre ve Sehircilik
Bakanligi onayiyla)

2 En az 500.000
eAmerikan dolari
degerinde gayrimenkul
yatinm fonu katilma pay!
ve girisim sermayesi ya-
tirnm fonu katilma payini
3yil elinde tutma sartiyla
satin almak (Sermaye
Piyasasi Kurulu onayi)

3 En az 50 kisilik is-
etihdam olusturmak
(Aile, Calisma ve Sosyal
Hizmetler Bakanhgi
onaylyla)

4 En az 500.000
eAmerikan dolari
degerinde mevduati 3 yil
tutma kosuluyla Tarki-
ye'de faaliyet gosteren
bankalara yatirmak
(Bankacilik Duzenleme
ve Denetleme Kurumu
onaylyla)

5 En az 500.000
eAmerikan dolari
degerinde devlet bor¢
lanma araglarimi 3 yil
tutma sartiyla satin
almak (Hazine ve Maliye
Bakanligi onayiyla)

6 En az 500.000
eAmerikan dolari
degerinde sabit sermaye
yatinmi gerceklestirmek
(Sanayi ve Teknoloji
Bakanligi onayiyla)

After purchasing real estate worth $250,000,
you can apply for citizenship to the General
Directorate of Land Registry and Cadastre.
After the application, the valuation report
and payment information are checked. The
land registry office approves the application
within 3to 7 days. With this confirmation, you
can apply for a residence permit by going to
the Immigration Office on the same day with-
out waiting for an appointment. After the
approval of the Immigration Office, you must
apply to the General Directorate of Popula-
tion and Citizenship with citizenship approv-
al and residence permit documents on the
same day. Your application will be conclud-
ed in 2 to 6 months. There are ‘Citizenship
Offices’ in Ankara and Istanbul where you
can complete these processes in one place.

Yes, the investor's spouse and children un-
der the age of 18 can be Turkish citizens.
Children over the age of 18 cannot obtain
citizenship. Only a child over 18 years of age
in need of care can be granted citizenship by
documenting that he/she is in need of care.

Yes, Turkish law allows dual or multiple cit-
izenship. You can acquire dual citizenship
if the laws of the state you are a citizen of
are also permits it. Can | get citizenship
without coming to Turkey? Yes, you can
perform transactions by giving a power of
attorneyto areliable consultancy company.

Yes, in case you buy real estate under
construction, you can apply for citizen-
ship by annotating your sales prom-
ise contract, which will be notarized.

Yes, if you have secured the value by purchas-
ing more than one property, you mustapply
for all of them at the same time. At this point,
consider that your real estate will be valued
by CMB licensed valuation experts and there
may be deviations of up to 20% between
the sales price and the valuation report.
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250.000 Amerikan dolari degerinde gay-
rimenkul satin aldiktan sonra Tapu ve Ka-
dastro Genel Mududrligu'ne vatandaslik
icin basvurabilirsiniz. Basvuru sonrasinda
degerleme raporu ve 6deme bilgileri kont-
rol edilir. Tapu ofisi, 3 ile 7 gln arasinda
basvuru onayi verir. Bu onay ile randevu
beklemeden ayni gun icerisinde Go¢gmenlik
Bilrosu'na giderek oturma izni igin basvura-
bilirsiniz. Go¢men Burosu’nun onayindan
sonra yine ayni gin icerisinde vatandaslik
onayl ve oturma izni belgeleriyle Nufus ve
Vatandashk Genel Muadurldgi’'ne basvur-
malisiniz. Basvurunuz 2 ile 6 ay arasinda
sonuclanacaktir. Ankara ve istanbul'da tim
bu sureci tek bir noktada yapabileceginiz
‘Vatandaslk Ofisleri’ bulunmaktadir.

Evet, yatinmcnin esi, 18 yasin altindaki
cocuklari Turk vatandasi olabilir. 18 yasin
Uzerindeki cocuklar vatandaslik alamaz. Yal-
nizca, 18 yasin Uzeri bakima muhtag ¢ocuk
olmasi durumunda, bakima muhtag oldugu
belgelenerek vatandasliga hak kazanabilir.

Evet, Turk yasalari ikili veya coklu vatandas-
liga musaade etmektedir. Vatandasi oldugu-
nuz devlet yasalarinin da misaade etmesi
durumunda cifte vatandashk kazanabilirsi-
niz. Turkiye'ye gelmeden vatandaslik alabilir
miyim? Evet, gUvenilir bir danismanlik sirke-
tine vekalet vererek islemleri gerceklestire-
bilirsiniz.

Evet, insaat halinde gayrimenkul aldiginiz
durumda, noter tasdikinden gececek satis
vaadi sozlesmenizin tapuya serh edilmesi
suretiyle de vatandaslk basvurusunda bu-
lunabilirsiniz.

Evet, birden fazla mulk satin alarak degeri
sagladiysaniz hepsi icin ayni anda basvuru
yapmaniz gerekir. Bu noktada gayrimenkulU-
nUzun SPK lisansl degerleme uzmanlari tara-
findan degerlenecegini ve satis fiyati ile deger-
leme raporu arasinda %20'ye varan sapmalar
olabilecegini g6z dndnde bulundurun.
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In-demand Alternative
Investment Opportunity
During the Pandemie: Land

People’s desire to be close to earth and nature
post-pandemic has directed both producers and
foreign investors to lands that will meet this new
demand. Investors from many countries, from
Arabs to Germans and Iranians, lined up to invest
in land from Yalova to Antalya, from Canakkale
to Kirklareli. Hakan Erilkun, General Manager of
Uparazzi Land Real Property Investment Expertise,
emphasizes that foreigners should develop projects
on the land they will purchase within two years

After the Covid-19 epidemic, apart from low-rise hous-
es with gardens and a balcony becoming attractive,
the desire of people to be close to earth and nature
increased land investment demands. At this point, one
of theimportantinvestment alternatives in real estate
has been“land investment” for residences to be shaped
according to new demands. Local and foreign investors
took action for the production of land with a size of
200-400 square meters in the city periphery for the
production of such houses. On the other hand, Turkey
has become attractive for foreign investors in terms of
land for agriculture, industry and logistics production.

Uparazzi, which has been reporting to purchasers
about the value of their land that year and the de-
velopments in the region for 3 years, is the first and
only corporate brand to serve in the field of land-re-
al property with its service constitution. Uparazzi
Chairman of the Board, Hakan Erilkun, told Explore
Turkish Realty about his tips on land investment.
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General Manager of
Uparazzi Land Real
Property Investment
Expertise

Hakan Erilkun

Uparazzi Arsa Arazi
Yatirim Uzmanhigi
Genel Muduri
Hakan Erilkun

Pandemide Gozde
Alternatif Yatirim
Firsati: Arsa

Salgin sonrasi insanlarin topraga ve dogaya yakin
olma arzusu, hem Ureticileri hem de yabanci yati-
rimcilari, bu yeni talebi karsilayacaklar arsalara
yonlendirdi. Araplardan Alman ve iranlilara kadar
pek cok lUlkeden yatirimci Yalova'’dan Antalya'ya,
Canakkale'den Kirklareli'ye topraga yatirim igin
siraya girdi. Uparazzi Arsa Arazi Yatirim Uzmanhgi
Genel Muduaria Hakan Erilkun, yabancilarin ala-
caklari arsalarda iki yil icinde proje gelistirmeleri
gerektigini vurguluyor

Covid-19 salgini sonrasi bahceli, az katl ve balkon-
lu evlerin cazip hale gelmesinin yani sira insanlarin
topraga ve dogaya yakin olma arzusu, arsa yatirim
taleplerini artirdi. Bu noktada gayrimenkulde ¢nemli
yatinim alternatiflerinden biri de yeni taleplere gore
sekillenecek konutlar icin ‘arsa yatinmi’ oldu. Yerli ve
yabanci yatirimcilar bu tar konutlarin Uretimi icin seh-
rin ceperinde agirlikla buyukltgu 200-400 metrekare
olan arsa Uretimi icin harekete gecti. Ote yandan ya-
banci yatinmcilar icin Turkiye, tarim, sanayi ve lojistik
Uretime yonelik arsalar agisindan cazip hale geldi.

Alicilara 3 yil boyunca arsalarinin o yilki degeri ve
bolgedeki gelismeler  hakkinda raporlama yapan
Uparazzi, hizmet anayasasi ile arsa-arazi alaninda
hizmet veren ilk ve tek kurumsal marka. Uparazzi Yo-
netim Kurulu Baskani Hakan Erilkun, arsa yatirnmi ile
ilgili puf noktalarini Explore Turkish Realty'ye anlattl.




Itis advantageous to look at areas with a plantation
qualification and close to development

First of all, Erilkun stated that foreigners should not
forget that they have to develop projects in the land
they will purchase within two years, otherwise the
state has the right to purchase it back. Stating that in
Turkey, where the rate of construction is very high,
when land obtains the status of real property it pro-
vides a return comparable to a fortune, Erilkun said,
“Since the land'’s property quality (its quality of con-
structability) will increase if it is in or on the border
of the adjacent area of development regions or near
zoned points, the price increase rate in such places is
much higher. For this reason, while investing in land,
proximity to the adjacent area gains importance if it
is outside village borders in places that have property
quality. “The value of the land is determined by its lo-
cation, surface area, the quality and shape of the land.”

Arabs and Iranians are the ones who make the
greatest investment in land

According to the information given by Erilkun, Arabs
and Iranians were the ones who made the most in-
tense land demands among foreign investors in this
period. There are two reasons for this; in particular,
since the importance of oil revenues may decrease in
the future, resources are directed to projects to be pro-
duced on soil. In addition, due to the global economic
tightness, all investments are directed to large-scale
lands and real properties where project production
can be made at strategically important points. For
this reason, the first preference of Arabs is Yalova and
Gebze. While the first choice of German investors is
Antalya and its surroundings, it is seen that Arab in-
vestors purchase land in and around Kanal Istanbul,
especially around Samlar, Kayabasi and Sazlibosna.

Which cities are the most in-demand for foreign
investors?

While Yalova, Bursa, Antalya and Aydin are foreign
investors' focus of attention in land investment, it is
seen that there have been very intense foreign sales
in Canakkale and Kirklareli regions recently. Land sales
are made fast in Lapseki, Biga and Karabiga regions,
especially since the Canakkale Bridge will be opened
in 2022 and large-scale publicinvestments are shifted
to this strategically important region. Another feature
of Canakkaleis thatitis close to Istanbul and has lands
suitable for logistics investments due to its connec-
tion to Thrace. Land prices in the areas close to the
bridge of this region, where many landowners will be
revived with the announcement of the zoning plans,
have increased by 400% since the pandemic period.
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Tarla vasifl, imara yakin bélgelere bakmak avantajli

Oncelikle yabancilarin alacaklari arsalarda iki yil icinde
proje gelistirmeleri gerektigini unutmamalar gerekti-
gini belirten Erilkun, aksi halde devletin geri alim hakki
bulundugunu hatirlattl. Yapilasma oraninin ¢ok yuksek
oldugu Turkiye'de topragin arsa niteligi kazandiginda
adeta bir servet olarak geri donus sagladigini belirten
Erilkun, “Gelisme bolgelerinde mucavir alan i¢inde ya
da sinirinda ise ya da imarli noktalara yakinsa arazinin
arsa olma niteligi (yap! yapilabilir niteligi) yukselecegi
icin bu tarzda yerlerde fiyatin artis hizi cok daha yUk-
sek olur. Bu nedenle topraga yatirim yaparken arsa
niteliginde yerlerde, kdy smirinin disinda ise mucavir
alana yakinlik énem kazanir. Topragin degeri, konumu,
yUzolcUmd, topragin niteligi ve sekli ile belirlenir” diye
konustu.

En yogun toprak yatirimi yapanlar Arap ve iranhlar

Erilkun'un verdigi bilgilere gore, bu dénemde yaban-
cl yatrimcilar arasinda en yogun toprak talebinde
bulunanlar Araplar ve iranlilar. Bunun iki nedeni var;
Ozellikle petrol gelirlerinin gelecekte 6nemi azala-
bilecegi icin kaynaklar toprakta Uretilecek projelere
yonlendiriliyor. Bunun yani sira global ekonomik dar-
bogaz nedeniyle tim yatinimlar, stratejik dnemi bulu-
nan noktalarda proje Uretiminin yapilabilecegi buytk
montanli arsa ve arazilere yoneliyor. Araplarin bu
nedenle ilk tercihi Yalova ve Gebze. Alman yatinmci-
larin ilk tercihi Antalya ve civari olurken, Kanal istan-
bul ve civarinda dzellikle Samlar, Kayabasl, Sazlibosna
civarinda Arap yatinmailarin yer topladigr gorulUyor.

Yabanci yatirrmcinin arsada gézdesi hangi iller?

Yabanciyatirmcilarin arsa yatiriminda ilgi odagi Yalova,
Bursa, Antalya ve Aydin olurken, son donemde Canak-
kale ve Kirklareli bolgelerinde ¢ok yogun yabanci satis-
lariyapildigi gorultyor. Ozellikle Canakkale Koprisinu
2022 yilinda acilacak olmasi ve buyldk montanl kamu
yatirimlarinin stratejik dnemi bulunan bu bolgeye kay-
diriimasi nedeniyle Lapseki, Biga ve Karabiga bolgele-
rinde arazisatislarihizl gerceklesiyor. Canakkale’nin bir
diger 6zelligi ise Istanbul'a yakin olmasi ve Trakya bag-
lantisi nedeniyle ozellikle lojistik yatirimlarina uygun
arazilerin bulunmasi. imar planlarinin agiklanmasiyla
beraber pek ¢ok arazi sahibinin ihya olacagl bu bol-
genin kopru ayagina yakin noktalarinda arazi fiyatlari
pandemi doneminden bu yana % 400 artis gosterdi.
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The greatest increase in value in land is in Canak-
kale and Kirklareli!

The interest of local investors as well as foreign inves-
torsin Canakkale is intense. Even 1 acre of land in the
villages are sold for incredible prices, as it is the first
choice of those who dream of buying a small plot of
their own and building a prefabricated house due to its
nature and proximity to Istanbul. Kirklareli, on the other
hand, is the first choice of those who want to find large
land, asitis avirgin region whose value is yet to be dis-
covered. Kirklareli, which can be considered as a near
urban areasinceitis 1.5 hours away from Istanbul, at-
tracts great attention because itis possible to carry out
construction onlands with the special permission of the
province - without being bound by public procedures.

En buyuik arsa deger artisi Canakkale ve Kirklareli'nde!

GCanakkale'ye yabanci kadar yerli yatirnimcilarin da ilgisi
yogun.Dogasiveistanbul'ayakinigindan étirikendine
ait kcuk bir arsa alip prefabrik evyapma hayali kuran-
larin ilk tercihi oldugu icin kdylerde 1 déntm arazi bile
inanilmaz rakamlara el degistiriyor. Kirklareli ise degeri
henlz kesfedilen bakir bir bolge oldugu icin buyuk ara-
zi bulmak isteyenlerin ilk tercihi. istanbul'a 1,5 saatlik
mesafede oldugu icin neredeyse sehirici sayilabilecek
nitelikte olan Kirklareli'nin bazi bolgelerinde vilayetin
Ozel izni ile arazilerde yapilasma -kamusal prosedur-
lere bagl olmadan- yapilabildigiicin buyUkilgi gbriyor.

Most Non-zoned Zoned Valuation Rate
In-Demand Area Plot Price Plot Price in 1Year
Region En Cok Talep Imarsiz Imarh D6nUm 1Yil Iginde
No Bolge Goren Noktasi D6énum Fiyati Fiyati Degerlenme Orani

istanbul Silivri Selimpasa 250.000 TL 850.000 TL %40
istanbul Silivri GimUsyaka 200.000 TL 800.000 TL %40
istanbul Silivri Canta 180.000 TL 700.000 TL %40
istanbul Silivri Alibey 200.000 TL 800.000 TL %45
Catalca Kestanelik 300.000 TL 700.000 TL %30
Catalca Canakca 250.000 TL 675.000 TL %20
Gatalca Cakil 300.000 TL 700.000 TL %15
Catalca izzettin 350.000 TL 750.000 TL %30
Canakkale Biga 40.000 TL 250.000 TL %80
Canakkale Lapseki 80.000 TL 650.000 TL %150
Ganakkale Ezine 75.000 TL 550.000 TL %70
Canakkale Ayvacik 75.000 TL 550.000 TL %70
Kirklareli Kizilagac 60.000 TL 125.000 TL %80
Kirklareli Kislacik 50.000 TL 115.000 TL %80
Kirklareli Kicukyayla 45.000 - 50.000 TL 105.000 TL %70
Kirklareli Demirkdy 55.000 TL 115.000 TL %100
Bursa Karacabey 25.000 TL 300.000 TL %65

Bursa Nilufer 25.000 TL 300.000 TL %55
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Pay Attention to Legal
Regulations in Land
Investment!

Acting in accordance with the legal regulations in
Turkey before making a land investment protects
the investor against potential problems. Noting
that it is necessary to work with an expert who
knows real estate law well, Prof. Dr. Giirsel Ongéren
states that, “Investigate the ownership status of
the land in the land registry and its zoning history
from the municipality. Again, during the sale of title
deeds, itisimportant that the saleis made over the
real price, not the municipality’s current price.”
Here are the legal steps to be considered in land
investment in all aspects...

Land investments, which stand out due to commer-
cial and livelihood needs, need to be carefully eval-
uated in terms of local and foreign investors. It is
the title deed record that should be evaluated first
before purchasing a land. First of all, it is necessary
to look at the records limiting ownership such as
the right of construction, the right of usufruct, ex-
propriation, mortgage and sequestration of the title
deed. If these limitations exist before purchasing
the land, calculations should be made accordingly.

Lawsuits filed due to ownership disputes are recorded
inthe declarations section of the title deed record. Itis
necessarytolook athow the land will be affected by the
outcome of those lawsuits. For example, if you bought
aland with a history of 2B, thatis, aland no longer con-
sidered within the scope of a forest though it was previ-
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Ongoren & Karali Law /s B 0 'l
Firm Founding Partner F ol
and GIGDER Board
Member Prof. Dr.
Giirsel Ongéren

Ongoéren & Karali Hukuk
Burosu Kurucu Ortagi ve
GIGDER Yénetim Kurulu
Uyesi Prof. Dr. Giirsel
Ongéren

Arsa Yatirnminda

Hukuki Diuzenlemelere
Dikkat!

Arsa yatirimi yapmadan 6énce Turkiye'de hukuki
duzenlemelere uygun hareket etmek, cikabilecek
sorunlara karsi yatirimciy! koruyor. Gayrimenkul
hukukunu iyi bilen bir uzmanla calismak gerekti-
gine dikkat ceken Prof. Dr. Giirsel Ongéren, “Tapu
kaydinda arsanin milkiyet durumunu, beledi-
yeden ise imar ge¢misini iyi arastirin. Yine tapu
satisi esnasinda belediye rayicinden degil gercek
bedel uzerinden satis yapiimasi 6nemlidir” diyor.
iste tiim yénleriyle arsa yatirrminda dikkat edil-
mesi gereken hukuki adimlar...

Ticari ve yasamsal gereksinimler sebebiyle 6ne ¢ikan
arsa yatinmlarinin, yerli ve yabanci yatirimcilar agisin-
dan dikkatle degerlendirilmesi gerekiyor. Bir arsa satin
almadan 6nce ilk degerlendirilmesi gereken tapu kay-
didir. Tapudaki Ust hakkl, intifa hakki, kamulastirma,
ipotek ve haciz gibi mulkiyeti sinirlandiran kayitlara
Oncelikle bakmak gerekiyor. Arsayi satin almadan 6nce
bu sinirlamalar varsa ona gore hesaplar yapiimalidir.

Mulkiyet uyusmazliklari sebebiyle acilan davalar tapu
kaydinin beyanlar kismina islenir. O davalarin sonu-
cundan arsa nasil etkilenecek diye bakmak gereklidir.
Mesela gecmisi 2B olan yani orman kapsamindan ¢i-
karilan bir arsayi isgalcilerden aldiysaniz, bu arsanin
eski sahiplerinin actigl davalar sebebiyle arsaniza
tedbir koyulabilir veya bu durumu bile bile aldiysa-
niz arsa elinizden alinabilir. Bu arada arsada baska




ously, from the occupiers, your land may be subject to
injunction due to the lawsuits filed by the former own-
ersof this land, or if you have bought this land despite
knowing this situation, the land may be taken from you.
Inthe meantime, if there are other shareholders onthe
land, it is necessary to notify them in terms of the use
of the right of pre-emption. Otherwise, you may have
to give that land to a previous shareholder over the
official sales value of the title deed. If there are other
shareholdersintheland and you are buying the largest
share, thinking that you will buy that share as well in
the future, there may be a situation of disagreement
with those shareholders and a lawsuit can be filed for
the dissolution of the partnership in the land, in which
case theland may be sold to someone else as a whole.

Ask these questions about the zoning situation

If the title deed is suitable for the investor, the next
inspection place will be the municipality. Itis necessary
to go to the municipality and ask many questions, in-
cluding what is the zoning status of that land, what is
this land considered in the zoning plans, are there any
water basin protection areas, are there any restrictions
due to national security and military facilities, isita res-
idential land, acommercial investment land, will there
be aroad nearitin the future, isitincluded within the
scope of a natural protected area, is there a ban on con-
struction duetoitbeing a protected area, oristhere a
danger of expropriation ifitis nextto anindustrial zone
that may develop, is there a situation of expropriation
due to the construction of a dam or railway project?
All these inquiries should be carried out with an ex-
pertlawyer experienced in the field of real estate law.

It should be learned if there is an abandonment to
the public decision

One of the issues to be considered in the municipality
is whether there is a previously determined decision
of abandonment for reasons of building a road for the
public or for public use. Because the square meter
mentioned in the title deed can change significantly
after abandonment. Again, the issue of whether Zon-
ing Law 18 will be implemented in the zoning plans is
very important. If a zoning application is to be made
according to Article 18 of the Zoning Law, 45% of the
land to be purchased can be given to the public or
othersfree of charge as a result of thisimplementation.

If it is desired to create a special zoning situation and
construction in line with the investment to be made
ontheland, after aregulation called “incrementvalue
share” made in the Zoning Law, investors may also
have to pay an additional cost to the state that equates
to the increase of value of the land due to a zoning
change made by the municipalities or the Ministries.
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hissedarlar varsa onlara da 6n alim hakki kullanimi
agisindan ihbar yapmak gerekir. Aksi takdirde tapu
satis resmi degeri Uzerinden o arsayl onceki bir his-
sedara vermek durumunda kalabilirsiniz. Eger arsada
baska hissedarlar varsa ve siz blyuk hisseyi aliyorsa-
niz, ileride o hisseyi de alinm diye dusunUtyorsaniz,
0 hissedarlarla anlasamama durumu olur ve arsada
ortakhgin giderilmesi davasi acilabilir, bu durumda
arsanin topluca baskasina satima durumu olabilir.

imar durumui ile ilgili bu sorulari sorun

Tapu, arsa yatirmcr agisindan uygun ise, sonraki in-
celeme vyeri belediye olacaktir. Belediyeye gidip, o
arsanin imar durumu nedir, bu arsa imar planlarinda
ne olarak degerlendiriliyor, su havzasi koruma alanla-
ri var mi, ulusal glvenlik ve askeri tesisler sebebiyle
sinirlamalar mevcut mu, konut arsasi mi, ticari ya-
tirm arsasi mi, kenarindan ileride yol mu gegecek,
dogal bir sit alaninin kapsamina girer mi, sit alani
sebebiyle yapilasma yasagl s6z konusu mu ya da
gelisebilecek bir sanayi bdlgesinin yaninda ise kamu-
lastiriima tehlikesi var mi, bir barajin veya demiryolu
projesinin yapilmasi sebebiyle kamulastirilma du-
rumu var mi gibi pek cok soruyu sormak gerekiyor.
Gayrimenkul hukuku alaninda tecrubeli bir uzman
hukukeu ile tim bu sorgulamalar gerceklestirilmelidir.

Kamuya terk karari varsa 6grenilmeli

Belediyede bakilmasi gereken konulardan biri de ar-
sada daha 6nce belirlenmis kamuya yol veya kamusal
bir kullamim icin terk karari olup olmadigidir. Cunku
tapuda gorulen metrekare, terk sonrasi dnemli oran-
da degisebilir. Yine imar planlarinda imar Kanunu 18
uygulamasi yapilacak mi konusu cok dnemli. Eger imar
Kanunu 18. maddeye gbre imar uygulamasi yapilacak-
sa alinacak arsanin %45'lik kismi bu uygulama sonucu
kamuya veya baskalarina bedelsiz olarak verilebilir.

Arsaya yapilacak yatinm dogrultusunda 6zel bir imar
durumu ve yapilasma cikarmak isteniyorsa, imar
Kanunu'nda yapilan “deger artis pay!” adi verilen bir
diuzenleme sonrasi yatirmcilar, belediyelerce veya
Bakanliklarca yapilacak imar degisikligi dogrultusun-
da arsada artacak deger kadar bir ek maliyeti devlete
6demek durumunda da kalabilir.

imar plani degisikliklerini takip edin

Arsa yatinminda jeolojik duruma, topragin niteligine
ve yapllasma agisindan deprem etkilerine bakmak
gereklidir. ileride yapilacak imar plani degisikliklerini
de takip etmeniz 6nemlidir. imar durumu olmayan bir
arsay! bir proje olmadan sadece zaman i¢cinde degeri
yukselir diye almis olabilirsiniz. Ulkemizin geng bir nu-
fusa sahip olmasi dolayisiyla surekli konuta ve isyeri-
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Keep track of zoning plan changes

In land investment, it is necessary to look at the
geological situation, the quality of the soil and the
earthquake effects in terms of construction. It is
also important to follow the zoning plan changes to
be made in the future. You may have bought a land
that does not have a zoning status, without a project,
just because its value will increase over time. Since
our country has a young population and constant-
ly needs residences and workplaces, the places that
are currently considered as property or agricultural
land in the zoning plans may be used for residential,
workplace, industrial and commercial purposes after
a while with a change in zoning status. In such cases,
the value of the land may increase up to three times
with an administrative decision. For this reason, land
investments in our country always have the potential
to make money for their investors. However, do not
forget that you need to be patient for a good return.

Make sure you make your payment via the bank

If the land is suitable for purchasing after the owner-
ship and zoning status of the land is evaluated, first of
all, the purchaser and the seller can make areal estate
sales pledge contract, make a part of the payment
and decide on the date of transfer of the land to the
purchaser and its handing date in return for future
payments. In fact, by making another type of contract
with a partial payment, the land can be handed over
to the use of the purchaser before the deed transfer
is completed. In other words, by making various con-
tracts in line with many commercial alternatives in
terms of the use of the land by the purchaser, economic
benefits can be obtained by the investor before the
actual sale is carried out in the land registry office.

As a result, the parties make the purchase on the title
deedinline withthe sales pledge or sales contract. We
recommend that payment-related activities are made
through the bank, in case of a dispute in the future.
Again, during the sale of title deeds, we recommend
that the sale be made over the real price, not the mu-
nicipality’s current price. While in the past, the transfer
of title deed between the purchaser and the seller
was made at the title deed directorate in the district
where the land is located, now it can be done in some
cases from the land registry directorates and consu-
lates in different cities using digital security elements.
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ne ihtiyaci bulundugu icin su anda imar planlarinda
arsa veya tarim arazisi olarak gorulen yerlerin bir
muddet sonra imar durumu degisikligi ile konut,
isyeri, sanayi ve ticari amacli kullanimi s6z konusu
olabilir. Bu hallerde arsanin degeri idari bir karar
ile U¢ kata kadar artabilir. Bu sebeple tlkemizde
arsa yatirimlari her zaman yatirmcilarina para ka-
zandiracak potansiyeldedir. Bununla birlikte iyi bir
getiri icin sabirli olmak gerektigini de unutmayin.

Odemenizi mutlaka banka araciligiyla yapin

Arsanin mulkiyet ve imar durumu degerlendiril-
dikten sonra arsa satin almaya uygunsa, oncelikle
alici ve satici bir gayrimenkul satis vaadi sozles-
mesi yaparak, 6demenin bir kismini gerceklestirip,
ileride yapilacak ¢demeler karsiiginda arsanin
aliclya gecisi ve teslimi tarihini kararlastirabilirler.
Hatta kismi bir ddeme ile baska tip bir sdzlesme
yaparak arsa tapudan devir yapilmadan 6nce de
alicainin kullanimina birakilabilir. Yani arsanin ali-
c tarafindan kullanimi agisindan pek ¢ok ticari
alternatif dogrultusunda cesitli sézlesmeler ya-
pilarak tapu mudurlugunde fiilli satis dncesi eko-
nomik yararlar yatirmci agisindan elde edilebilir.

Netice olarak taraflar satis vaadi veya satis soz-
lesmesi dogrultusunda satin alma islemini tapuda
gerceklestirirler. Odeme ile ilgili kisimlarin mutlaka
banka araciligiyla yapiimasini ileride uyusmazlik
¢ikma ihtimaline karsi tavsiye ediyoruz. Yine tapu
satisi esnasinda belediye rayicinden degil gercek
bedel Uzerinden satis yapiimasini oneriyoruz. Es-
kiden alici ve satici arasinda tapu devri, arsanin
bulundugu ilcedeki tapu muduarliginde yapilirken
simdi dijital gvenlik unsurlari kullanilarak farkli se-
hirlerdeki tapu mudurlUkleri ve konsolosluklardan
da bazi durumlarda yapilabiliyor.
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How is the Income of
Foreign Real Persons
Obtain from Real
Estate Taxed?

Yabanci Gereek Kisilerin
Gayrimenkulden Elde
Ettikleri Gelirler Nasil
Vergilendiriliyor?

When foreign real person investors constantly
trade real estate in Turkey, they are considered as
merchants and pay income tax as trading profit re-
cipients regardless of how many years they have
held the real estate in question. Investors who do
not constantly trade real estate, that is, who are
deemed to beincrementvalueincomerecipients are
not taxed if they sell the real estate they have pur-
chased after 5 years, regardless of how much they
earn. PwC Turkey Real Estate Sector Leader Ersun
Bayraktaroglu explained to Explore Turkish Realty
how foreign investors' real estate income is taxed.

Despite the real estate market shrinking globally due
to the pandemic, the latest figures show that foreign
investors continue to be interested especially in prop-
erty sales in our country. The sale of real estate to
foreigners is an investment tool that mediates the
arrival of the new titleholder who owns it into the
country, not the loss of an asset from the country...
In this respect, foreigners who purchase real estatein
Turkey have to be subject to the requirements of the
local legislation regarding this assetin the country. Tax
emerges as an important element in this legislation.

Foreign real estate purchasers, who are subject to
title deed fees, value-added tax and stamp duty
during the real estate commerce process (during
the deed transfer), pay Income Tax from the income
they earn by selling the real estate they own, or
from the rental income they earn by renting it out.

The income tax to be paid by real persons trading
real estate for what they earn from this transaction
is calculated on a progressive tariff that starts with
15% and goes up to 40% of the total net income in
given a calendar year. The income tax application
in real estate commerce differs according to the in-
come type (trading profit or incrementvalue income).
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PwC Turkey Real
Estate Sector Leader
Ersun Bayraktaroglu

PwC Turkiye
Gayrimenkul
Sektoru Lideri
Ersun Bayraktaroglu

Yabanci gercek kisi yatirimcilar Turkiye'de gayri-
menkul alim satimini surekli yaptiklarinda tacir
sayilarak s6z konusu gayrimenkull kac yil elde tut-
mus olurlarsa olsun ticari kazancg sahibi olarak gelir
vergisi 6duyor. Gayrimenkul alim satimini strekli
olarak yapmayan, yani deger artis kazanci sahibi
sayilan yatirimcilar ise, satin aldiklari gayrimenkulu
5 yil tuttuktan sonra satarlarsa elde ettikleri kazan¢
ne kadar olursa olsun vergilendirilmiyor. PwC Turki-
ye Gayrimenkul Sektéru Lideri Ersun Bayraktaroglu,
yabanci yatirimcilarin gayrimenkul gelirlerinin nasil
vergilendirildigini Explore Turkish Realty'ye anlatti.

Pandemi sebebiyle global olarak daralan gayrimenkul
piyasasinaragmen son dénemdekirakamlar, tlkemizde
dzellikle konut satislarindayabanciyatirmcilarinilgisinin
surdugunu gosteriyor. Yabanciya gayrimenkul satisi, bir
varligin tlkeden ¢ikmasinidegil, ona sahip olan yenitapu
sahibinin Ulkeye gelmesine aracilik eden bir yatirim ara-
Cl... Bu ydnuyle Turkiye'den gayrimenkul satin alan ya-
bancilar, tlkedeki bu varlikla ilgili olarak yerel mevzuatin
gereklerine de tabi olmak durumundalar. Bu mevzuat
icinde vergi, dnemli bir unsur olarak karsimiza c¢ikiyor.

Gayrimenkul alim satimi strecinde (tapu devrinde) tapu
harci, katmadegervergisivedamgavergisinetabiolanya-
banci gayrimenkul alicilari sahip olduklari gayrimenkulu
satarak elde ettikleri satis kazanci, ya da kiraya vererek
elde ettikleri kira geliri Uzerinden Gelir Vergisi 6derler.

Gayrimenkul alim satim islemi yapan gercek kisilerin
bu islemden elde ettikleri kazang icin 6deyecekleri gelir
vergisi, bir takvim yilinda elde edilen toplam net kazang
Uzerinden %15'le baslayip %40'la sona eren artan oranli
bir tarife Uzerinden hesaplaniyor. Gayrimenkul alim sa-
timindaki gelir vergisi uygulamasi, kazancin tirtine gore
(ticarikazangyadadegerartisikazanci)farkliikgosteriyor.




The difference between merchants and
non-merchant investors is important

Those who constantly trade real estate (for real per-
sons, more than one sale per year or one sale in suc-
cessive years is accepted as an indication that this
business is being carried out continuously) are con-
sidered as merchants and become liable for income
tax as a commercial income taxpayer. In addition to
many other obligations, the merchant has to issue
invoices and calculate VAT in real estate commerce.

Theincome obtained from the commerce of those who
do not“continuously” trade in real estate is considered
as incrementvalue income. Real persons who sell the
real estate they have purchased within 5years, starting
from the year of purchase, have to declare theirincome
as “increment value income”. In other words, there is
no income tax for real persons who sell the real estate
after keeping it for 5 full years - whether they are citi-
zens or foreigners - provided that it is not included in
the scope of commercial profit. In sales made within
Syears, the annualincome tax calculated according to
the netincome (sale value - cost of purchase - selling
expenses) is declared in March of the following year
and paid in two equal instalments in March and June.

The mostimportant difference between trading profit
and incrementvalue income in real estate commerce
earnings apart from invoice issuance and VAT calcu-
lation is related to the exception related to the hold-
ing period mentioned above. Real persons who are
deemed to be merchants due to trading real estate
continuously (i.e. more than one real estate sale in a
given year or one real estate sale in consecutive years)
payincome tax regardless of how many years they hold
the real estate in question, while the real persons who
do not trade real estate continuously and who obtain
increment value income are not taxed whatever their
earnings may be if they sell the real estate they have
purchased after holding it for 5 years. Another im-
portant difference between merchants and non-mer-
chants is that, as | mentioned above, increment value
income owners are not issued invoices or subjected
to VAT for their sales.

What do investors who earn rental income pay?

Real persons who obtain rental income from real es-
tate have to pay income tax on their annual rental
income as real property income regardless of whether
they are citizens or foreigners. The total rental income
actually collected within a calendar year must be de-
clared with an annual income tax return in March of
the following year, and the tax calculated over the in-
come tax tariff starting with 15% and up to 40% must
be paid in two equal instalments in March and June.
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Tacirlerle tacir olmayan yatirimci farki 6nemli

Surekli olarak gayrimenkul alim satimi yapanlar (gercek
kisiler acisindan bir yilda birden fazla ya da birbirini iz-
leyen yillarda birer tane satis, bu isin strekli yapildiginin
gostergesi kabul ediliyor) tacir sayilip gelir vergisi icin ti-
cari kazang mukellefi olarak yUkamluluk altina giriyorlar.
Tacir, diger pek ¢ok yakimlaligu yaninda gayrimenkul
alim satiminda fatura dtzenlemek ve KDV de hesapla-
mak zorunda.

Gayrimenkul alim satimini “strekli” olarak yapmayanla-
rin alim satimdan elde ettikleri kazanglar ise deger artisi
kazanci sayiliyor. Satin aldiklari gayrimenkulU satin alma
yilini takip eden yildan baslayarak 5 yil icinde satan ger-
cek kisiler elde ettikleri kazanci “deger artisi kazancl”
olarak beyan etmek zorundalar. Baska bir ifade ile ticari
kazan¢ kapsamina girmemek sarti ile gayrimenkuld 5
tam yil tuttuktan sonra satan gercek kisiler icin-bunlar
yerli olsun yabanci olsun fark etmez- herhangi bir gelir
vergisiyok. 5yilicinde yapilan satista ise net kazang (sa-
tis bedeli- alis maliyeti -satisa iliskin giderler) Gzerinden
yillik gelir vergisi izleyen yil mart ayinda beyan edilip
mart ve haziran aylarinda iki esit taksitte ¢deniyor.

Gayrimenkul alim satim kazanglarinda ticari kazang ile
deger artis kazancinin fatura dizenleme ve KDV he-
saplama disindaki en 6nemli farki yukarida belirttigimiz
elde tutma suresine bagli istisnadan kaynaklaniyor.
Gayrimenkul alim satimini strekli (yani bir yilda birden
fazla ya da birbirini izleyen yillarda birer tane gayri-
menkul satisl) yaptiklari icin tacir sayilan gercek Kisiler
s6z konusu gayrimenkull kag yil elde tutmus olurlarsa
olsunlar gelir vergisi 6derken, gayrimenkul alim satimi-
ni surekli olarak yapmayan deger artis kazanci sahibi
gercek kisiler satin aldiklari gayrimenkult 5 yil tuttuktan
sonra satarlarsa elde ettikleri kazang ne kadar olursa
olsun vergilendirilmiyor. Tacirle tacir olmayan arasinda
bir dnemli fark da yukarida belirttigim gibi deger artisi
kazanci sahiplerinin satislarinda fatura dizenlememe-
si, KDV hesaplamamasi.

Kira geliri saglayan yatirimcilar, ne 6duyor?

Gayrimenkulden kira geliri elde eden gercek Kisiler ise
yine yerli ya da yabanci olduklarina bakilmaksizin gayri-
menkul sermaye iradi olarakyillik kira gelirleri Gzerinden
gelir vergisi 6demek zorundalar. Bir takvim yili icinde
fillen tahsil edilen kira gelirleri toplami izleyen yil mart
ayinda yillik gelir vergisi beyannamesi ile beyan edilmek
ve %15'le baslayip %40'la biten gelir vergisi tarifesi Uze-
rinden hesaplanan vergi mart ve haziran aylarinda iki
esit taksitte 6denmek zorunda. Bu yazimizda detayina
girmemekle birlikte kira gelirleri beyaninda konut ya da
isyeri acisindan vergilemenin farkli oldugunu ve net ge-
lirin beyani icin indirilecek giderler konusunda da farkli
usullerin bulundugunu da hatirlatmakta yarar var.
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Although we will not go into detail in this article, it is
useful to remind one that the taxation of the state-
ment of rental income is different in terms of wheth-
er it has a residential or workplace status and there
are different procedures regarding the expenses
to be deducted for the declaration of net income.

The taxation of real persons who have the equity share
of areal estate company or the participationshareinthe
real estate investment fund who owns the real estate
is different from that of those who have the title deed,
which I tried to explain above. Equity share or participa-
tion share in the investment fund can earn two types
ofincome for its owner: the right to receive “dividends”
over the income of the company / fund in which the
shares or fund are owned, and the ability to sell these
shares / fund and earn “commercial income” from it.

Avoidance of double taxation
treaties are also consulted

Stock or share commerce transactions are also sub-
ject to income tax. However, taxation is much easier.
Among the real persons holding company shares,
those residing in Turkey (those who stay in Turkey for
more than 6 monthsin a 12-month uninterrupted pe-
riod) do not pay any income tax if they sell their shares
after holding them for 2 full years. If a sale is made
within two years, in this case they have to pay income
tax on the tariff starting with 15% and up to 40% over
the positive difference between the sales value and the
cost of purchase. The tax is paid in two instalments in
March andJune. The 2-year period | mentioned for real
personswho are not residentin Turkey varies depend-
ing on whether there is an avoidance of double taxation
treaty between the country where the relevant persons
areresidentin and the Republic of Turkey. If thereis no
treaty, the 2-year period also applies to them. If there is
atreaty, the period specified in the treaty for taxation
is considered and this period is in most cases 1 year.

If the real person does not sell his/her company shares
but wants to take the profit generated by the com-
pany, then the company that pays the dividend has
to withhold 15% over the dividend it will pay to real
persons residing in Turkey. The real person residing
in Turkey who receives the dividend must declare
half of the said gross (before withholding) dividend
in the following year and pay income tax on the tariff
starting with 15% and up to 40%. From the income tax
calculated in accordance to the declared dividend, the
tax previously deducted by withholding in payment
is deducted and the balance is paid to the relevant
tax office in two equal instalments in March and June.

If the shareholder is a real person who is not resident
in Turkey, then itis necessary to look at the avoidance
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GayrimenkulUn tapusuna degil de gayrimenkule sahip
sirketin hisse senedine ya da gayrimenkul yatirim fonu-
nun katilma belgesine sahip olan gercek kisilerin vergi-
lemesi ise yukarida anlatmaya ¢alistigim tapuya sahip
olanlardan biraz farkli. Hisse senediya da katilma payi,
sahibine iki tir kazang saglayabiliyor: Hisselerine ya da
katilma payina sahip olunan sirket/fonun gelirleri Uze-
rinden“kar payi” almahakkive bu hisse/katilma paylari-
ni satip bundan “alim satim kazanci” elde etme imkani.

Cifte vergilendirmeyi 6nleme
anlasmalarina da bakiliyor

Hisse senediya da katilma pay! alim satim islemleri de
gelir vergisine tabi. Ancak vergileme ¢ok daha kolay.
Sirket hissesine sahip olan gerc¢ek kisilerden Turki-
ye'de yerlesik olanlar (12 aylik kesintisiz bir dénemde
6 aydan uzun sure Turkiye'de kalanlar) s6z konusu
hisse senetlerini 2 tam yil ellerinde tuttuktan sonra
satarlarsa herhangi bir gelir vergisi 6demiyorlar. iki yil
icinde satis yapilir ise bu kez satis bedeli ile alis mali-
yeti arasindaki olumlu fark Uzerinden %15'le baslayip
%40’la biten tarife Uzerinden gelir vergisi d6demek zo-
rundalar. Vergi iki taksitte mart ve haziran aylarinda
ddeniyor. Turkiye'de yerlesik sayllmayan gercek kisiler
icin ise s6zUnu ettigim 2 yillik stre, ilgili kisilerin yerle-
sik olduklari Ulke ile Turkiye Cumhuriyeti arasinda bir
cifte vergilemeyi 6nleme anlagsmasi olup olmamasina
gore degisiyor. Anlasma yoksa 2 yillik stre onlarigin de
gecerli. Anlasma varsa vergileme i¢in anlasmada yer
alan sureye bakiliyor ve bu sure de ¢ogunlukla 1 yil.

Gergek kisi sahip oldugu sirket hissesini satmayip da
sirketin elde ettigi kardan pay almak isterse bu durum-
da kar payi dagitan sirket Turkiye'de yerlesik gercek ki-
silere dagitacagi kar payi Uzerinden %15 oraninda sto-
pajyapmakzorunda. Kar payinialan Turkiye'de yerlesik
gercek kisi, s6z konusu brut (stopaj dncesi) kar paymin
yarisini izleyen yil beyan edip Uzerinden %15'le basla-
yIp %40'la biten tarife Uzerinden gelir vergisi 6demek
zorunda. Beyan edilen kar payi Uzerinden hesaplanan
gelir vergisinden daha 6nce dagitimda stopaj suretiyle
kesilen vergi mahsup edilip bakiye ilgili vergi dairesine
yine martve haziran aylarinda iki esit taksitte 6deniyor.

Hisse senedi sahibi Turkiye'de yerlesik olmayan ger-
cek kisi ise, bu durumda aynen alm satm kazan¢
larinda oldugu gibi cifte vergilendirmeyi &nleme
anlasmalarina bakmak gerekiyor. Kar dagitan kurum
ya da fon, yapilacagl stopajin orani i¢in anlasmalara
bakiyor ve orada yer alan orani kullaniyor. Pek ¢ok
anlasmada %15'lik yerel orandan daha dusuk (%10
ya da %5) oran bulundugundan Turkiye'de yerlesik
yabancilar bu agidan daha avantajli. Bir de bu sto-
paj disinda Turkiye'de baskaca bir vergi yukumlu-
lUklerinin olmamasi da eklenince Turkiye'de yerlesik
olmayan yabanci gercek kisiler icin avantaj buyuyor.




of double taxation treaties, just like in commerce
earnings. The profit-distributing institution or fund
looks at the treaties for the rate of withholding and
implements the rate stated therein. Since many trea-
ties have a lower rate (10% or 5%) than the domestic
rate of 15%, foreigners residing in Turkey are more
advantageous in this respect. In addition to the fact
thatthere are no other tax obligations in Turkey other
than this withholding tax, the advantage for foreign
real persons who are not residentin Turkey increases.

The tax advantage increases even more if the foreign
real person owns a participation sharein thereal estate
investment fund that owns the real estate, rather than
the real estate title: When the aforementioned partic-
ipation share certificates are handed off (without any
time limit) or when the profit share is received from
the fund, these revenues are taxed with 10% withhold-
ing tax and this is the final tax they will pay in Turkey.
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Yabanci gercek kisi, gayrimenkul tapusu degil de gay-
rimenkule sahip gayrimenkul yatinm fonu katilma
payina sahipse vergi avantaji daha da artiyor: S6z ko-
nusu katilma belgelerini (herhangi bir stre sinirlamasi
olmaksizin) elden ¢ikardiginda ya da fondan kar payi
aldiginda elde ettigi bu gelirler %10 oraninda stopajla
vergilendiriliyor ve bu onlar i¢in Turkiye'de 6deyecek-
leri nihai vergi oluyor.
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YABANCI YATIRIMCI
GOZUNDEN TURKIYE

Member of GIGDER

Founding Board
imtilak Real Estate CEO
Abdullah Alhammad

GIiGDER Kurucular

Kurulu Uyesi

imtilak Real Estate CEO'su
Abdullah Alhammad

He Trusted
Turkey, Now he is
Expanding with 12
Companies from
Real Estate to
Education, Health
to Foreign Trade

Entrepreneur Abdullah Alhammad,
who entered the real estate sector in
2012 by founding ‘imtilak Real Estate’,
owns 12 companies in many different
sectors such as education, health,
foreign trade and tourism in Turkey.
Noting that they are raising the bar
for new investments by relying on
the power of Turkey, Alhammad said,
“Turkey the target ofintense interest
of foreigners not only in real estate
but also in education and health
services. As both an investor and a
foreigner living in Istanbul,  have full
faith in Turkey’s future.”

For Abdullah Alhammad, of Aleppo ori-
gin, who came to Turkey in 2008 to study
medicine and after studying at Hacettepe
University for one year, chose to start his
business life, Turkey is today the center
of investment and a safe life. Having ac-
quired the network and knowledge in the
business world by working as a transla-
tor for many years, Alhammad stepped
into the real estate sector by establish-
ing his own company in 2012, when the
Reciprocity Law, which facilitates foreign
investors to acquire housing in Turkey,
was passed. While the number of projects
he has undertaken to market in Turkey
with imtilak Real Estate has reached 500
projects in 9 years, the countries ad-
dressed by the company have extended
from the Gulf and reached the Middle
East, Europe, North Africa and the USA.

Tiirkiye'ye
Giivendi, Emlaktan
Egitime, Saghktan
Dis Ticarete

12 Sirketle

Buayiyor

Gayrimenkul sektériine 2012 yilinda
‘imtilak Real Estate’i kurarak giren
girisimci Abdullah Alhammad, Tur-
kiye'de egitim, saghk, dis ticaret ve
turizm gibi pek cok farkli sektérde
12 sirketin sahibi. Turkiye'nin gu-
cline guvenerek yeni yatirimlar igin
hedef buyuttiklerini kaydeden Al-
hammad, “Turkiye, sadece emlakta
degil egitim ve sagliktaki hizmet-
leriyle de yabancilarin yogun ilgisi
altinda. Hem bir yatirimci hem de
istanbul’da yasayan bir yabanci ola-
rak, Turkiye'nin gelecegine inancim
tam” diyor

Turkiye'ye tip egitimi almak icin 2008
yilinda gelen ve Hacettepe Universite-
si'nde 1 yil 6grenim gdrdukten sonra is
hayatina atilmayi se¢cen Halep asilli Ab-
dullah Alhammad i¢in Turkiye, bugin
yatinm ve glvenli yasamin merkezi.
Uzun yillar tercimanlik yaparak is din-
yasinda cevre ve bilgi birikimi edinen
Alhammad, yabanci yatinmcilarin Tur-
kiye'den konut edinmesini kolaylastiran
MUtekabiliyet Kanunu'nun kabul edildi-
gi 2012 yilinda kendi sirketini kurarak
gayrimenkul sektérine adim atti. imti-
lak Real Estate ile Turkiye'de pazarlama-
sini Ustlendigi proje sayisi 9 yilda 500
projeye yukselirken, sirketin hitap ettigi
Ulkeler de Korfez'i asarak Ortadoguy,
Avrupa, Kuzey Afrika ve ABD'ye ulastl.
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Among the investments of Imtilak Real Estate, which has
established 12 companies in Turkey in many different sec-
torssuch as education, health, foreign trade and tourism,
are Safaraq Tourism, which undertakes tourism agency
and organization; IMT Events, which organizes interna-
tional training, conferences and events; Dent Hekim;
which provides services as a dental polyclinic; Tebadul,
which provides services in the field of construction and
food materials exports; Gars Consulting, which provides
legal and financial consultancy services to individuals,
companies and organizations in Turkey; Mimari Expert
which operatesin the fields of the interior design of build-
ings, coating and decoration; Loftry, an e-commerce
platformthatsells furniture, decoration items and kitch-
enware abroad; and Imtacar Oto, which offers vehicle
buying-selling and rental services, besides real estate.

There is a serious preliminary
demand from foreigners

Noting that these investments are the most important
indicator of confidence in Turkey's potential, Imtilak Real
Estate CEO Abdullah Alhammad said, “in real estate, as
Imtilak Real Estate, we have offices in Istanbul, Bursa,
Trabzon, Sakarya and Antalya as well as call-center ser-
vice in 5 different languages, including Arabic, English,
French, Russian and Persian. In addition, we provide
services to the sector with Mesaken Gayrimenkul, which
provides brokerage services in the sale and rental of
real estate, and Arkan Proje, where we provide con-
sultancy services to 19 projects. We did not stop our
work during the pandemic. There is a serious prelimi-
nary demand from North Africa, Europe, Iran and Gulf
countries. We have great expectations with the opening
of flights. Muslims living in Europe and America with a
good financial situation also want to come to Turkey.”

Foreigners who come for education
can't part with Turkey

Stating that they provide intermediary services for for-
eign students to receive university education in Turkey
with their company called Aldirasa, Alhammad noted
that good education in Turkey at reasonable prices has
a positive effect on foreign families. Alhammad said,
“The most students come from Azerbaijan, the Mid-
dle East and Central Asian countries, and the number
of foreign students we bring every year increases by
about 30%. After buying real estate in Turkey, foreign
families want to have their children educated here
or they trust Turkey enough to send their children.
Those who come to Turkey for education want to stay
here or tell their country and relatives about Turkey.”
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Gayrimenkulln yani sira egitim, saglk, dis ticaret ve
turizm gibi birbirinden farkl pek ¢ok sektérde Turki-
ye'de 12 sirket kuran imtilak Real Estate’in yatirimlari
arasinda turizm acentaligl ve organizasyon yapan Sa-
faraq Tourism, uluslararasi egitim, konferans ve etkin-
likler dtzenleyen IMT Events, dis poliklinigi alaninda
hizmet veren Dent Hekim, insaat yap! ve gida mal-
zemeleri ihracatini yapan dis ticaret firmasi Tebadul,
Turkiye'de sahis, sirket ve kuruluslara hukuki ve mali
danismanlik hizmeti veren Gars Danismanlik, bina ig
tasarimi, kaplama ve dekorasyon alanlarinda faaliyet
gosteren Mimari Expert, yurt disina mobilya, dekoras-
yon ve mutfak gereclerini satan bir e-ticaret platformu
olan Loftry ve arag alim-satim ve kiralama hizmeti su-
nan Imtacar Oto yer aliyor.

Yabancilardan ciddi bir 6n talep var

Bu yatirimlarin TUrkiye'nin potansiyeline olan given-
lerinin en 6nemli gdstergesi oldugunu kaydeden Im-
tilak Real Estate CEQ'su Abdullah Alhammad, “Gayri-
menkulde imtilak Real Estate olarak istanbul, Bursa,
Trabzon, Sakarya ve Antalya'da bulunan ofislerimizin
yani sira Arapqa, ingilizce, Fransizca, Rusca ve Farsca
dillerinde olmak Uzere 5 farkli dilde call-center hizme-
timiz var. Ayrica gayrimenkul satisi ve kiralanmasinda
aracilik hizmetlerini sunan Mesaken Gayrimenkul
ve 19 projeye danismanlik hizmeti verdigimiz Arkan
Proje sirketimizle sektdre hizmet veriyoruz. Pande-
mide calismalarimizi durdurmadik. Kuzey Afrika, Av-
rupa, Iran ve Korfez tlkelerinden ciddi bir én talep
var. Uguslarin agilmasiyla beklentimiz buyuk. Avrupa
ve Amerika'da yasayan maddi durumu iyi muslu-
manlar da Turkiye'ye gelmek istiyor” diye konustu.

Egitim icin gelen yabanci Turkiye’den kopamiyor

Aldirasa adli sirketleriyle yabancr uyruklu 6grencilerin
Turkiye'de Universite egitimi alabilmesinde aracilik hiz-
metisunduklarinibelirten Alhammad, Turkiye'de makul
fiyatlarla iyi egitim alinabilmesinin ise yabanci aileleri
olumlu etkiledigini kaydetti. AlIhammad, “En ¢ok 8grenci
Azerbaycan, Ortadogu ve Orta Asya Ulkelerinden geli-
yor ve her yil getirdigimiz yabanci 6grenci sayisi yakla-
stk % 30 artiyor. Yabanci aileler Turkiye'de gayrimenkul
aldiktan sonra burada ¢ocuklarini okutmak istiyor ya
da cocuklarini gdnderecek kadar Turkiye'ye glveniyor.
Turkiye'ye egitim icin gelen de burada kalmak istiyor
veya Ulkesine, akrabalarina Turkiye'yi anlatiyor” dedi.




We bring 400 foreign patients to Turkey per month

Explaining that their company, llajak Medikal, which leads
the way for foreigners to benefit from health servicesin
Turkey, bring about 400 patients from abroad to Turkey
per month and have agreements with nearly 70 hospi-
tals, Alhammad said, “People did not sleep on the streets
in Turkey during the pandemic, some problems and ques
experienced in Europe did not exist in Turkey. We work
with very good hospitals, from check-up to hair trans-
plantation, from dental treatment to heart treatments, to
in vitro fertilization.” Alhammad conveyed his targetsin
Turkey and his recommendations to investors as follows:

We are also ready for project development and
portfolio management

“We are planning to open our Investment Real Estate
officesin izmir, Mersin and Ankara this year. In addition to
this, we are conducting research in and around Istanbul
to enter project development in 2022. Our dream is to
sign a project with a medium budget that will appeal to
both locals and foreigners. We also applied to establish
a portfolio management company. We also have a plan
to establish Dental Polyclinics and a Dental Hospital. We
will launch our e-commerce platform, Loftry, this year.”

Learn Turkish very well, get consultancy services

“Ifindividual investors wantto investin Turkey, they must
firstlearn Turkish very well. Institutional investment com-
panies, on the other hand, should move forward with
corporate consulting firms in Turkey. The incentives in
real estate and the important VAT advantages given to
foreignersinreal estate should be learned well because
there are important opportunities. Turkey is one of the
countrieswith a good population. For this reason, foreign-
erswho willinvest here will not have difficulties in terms
of human resources, moreover, itis a country with adirect
demand. The perception and quality of Made in Turkey in
foreign trade and exports are now well known around the
world. There are very importantincentives for exporting
companies, in addition to the affordable prices of labor
and raw materials. Istanbul is a developed metropolis
in the middle of the world. Istanbul Finance City is being
established and ifwe include Istanbul Airport and exhibi-
tion centers, our expectations from Turkey are very high.”
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Ayda 400 yabanci hastay Tuirkiye'ye getiriyoruz

Yabancilarin Turkiye'deki saglik hizmetlerinden ya-
rarlanmasinda 6nculuk eden sirketleri llajak Medikal
ile yurtdisindan ayda yaklasik 400 hastayr Turkiye'ye
getirdiklerini ve 70’e yakin hastane ile anlasmalari
oldugunu anlatan Alhammad, “Pandemide insan-
lar TUrkiye'de sokaklarda yatmadi, Avrupa'da yasa-
nan birtakim sikintilar, siralar Turkiye'de yasanmadi.
Check-up'tan sa¢ ekimine kadar, dis tedavisine kalp
tedavilerine tUp bebege kadar ¢ok iyi hastanelerle
calisiyoruz” diye konustu. Alhammad, Turkiye'deki he-
deflerini ve yatirmcilara tavsiyelerini ise soyle aktardt:

Proje gelistirme ve portféy yénetimi icin de haziriz

“imtilak Real Estate ofislerinmizi bu yil izmir, Mersin
ve Ankara'da da a¢may planliyoruz. Bunun yani sira
2022 yilinda proje gelistirmeye de girmek Uzere Is-
tanbul ve ¢evresinde arastirma yapiyoruz. Hayalimiz
orta butceli, hem yerli hem yabanciya hitap edecek
bir projeye imza atmak. Portféy yonetimi sirketi kur-
mak icin de basvurumuzu yaptik. Dis Poliklinikleri ve
Dis Hastanesi kurma planimiz da var. E-ticaret plat-
formumuz Loftry'nin acilisini ise bu yil yapacagiz.

Turkce'yi iyi 68renin, danismanlik hizmeti alin

“Bireysel yatirmcilar Turkiye'ye yatinm yapmak isti-
yorlarsa once Turkge'yi ¢ok iyi 6grenmeli. Kurumsal
yatirim sirketleri ise Turkiye'deki kurumsal danigsman-
Ik firmalari ile ilerlemeli. Gayrimenkuldeki tesvikleri,
gayrimenkulde yabancilara taninan énemli KDV avan-
tajlartiyi 6grenilmeli cinkd dnemlifirsatlar var. Turkiye
nufusu iyiolan tlkelerden birisi. Bu nedenle buraya ya-
tirim yapacak yabancilar, insan kaynaklari konusunda
zorlanmazlar, Ustelik talebi de hazir olan bir Ulke. Dig
ticaret ve ihracatta da Made in Turkey algisi ve kalitesi
artik diinyaca ¢ok iyi biliniyor. Ihracat yapan sirketler
icin is gucl ve hammaddenin uygun fiyath olmasinin
yani sira ¢ok ¢nemli tesvikler var. istanbul, dinyanin
ortasinda, gelismis bir metropol. istanbul Finans Sehri
kuruluyor ve Istanbul Havalimani ve fuar merkezlerini
de eklersek, Turkiye'den beklentilerimiz ¢ok buyuk.”
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When Purchasing
Real Estate, the
Iraqi Priorities its
‘Price’, the Arab its
‘Appearance’, the
British its ‘Location’

According to the new data of GIGDER's research,
which reveals the tendencies of foreign investors,
the satisfaction rate of those who buy real estate
in Turkey is 83.2%, while 70.2% of the respondents
indicate that they intend to invest in a new real
estate in Turkey. While for the Iraqi the ‘price’, for
the Arab the ‘look’ and for the British the ‘location’
isthe top priority when purchasingreal estate, the
climate stands out with 53.2% among the reasons
why investors prefer Turkey.

Real Estate Overseas Promotion Association (GIGDER)
published new data from its research titled ‘Com-
petition and Inspiration: Rethinking the Future of
Foreign Real Estate Investments in Turkey In an Ex-
port-Oriented Way," a report whose field work was
done by the market research company AGS Global
and held with a total of 410 international investors
from 48 countries, who have real estate invest-
ment history in 12 cities of Turkey, in 8 languages.

According to the data, the satisfaction rate of real es-
tate purchasersin Turkey is at avery high level of 83.2%.
Among the countries that are most satisfied with real
estateinvestmentsinTurkey, Algeriatakesthefirstplace
with95.8%, followed by Russiawith 92.6%, Germanywith
92%, England with 91.7%, Jordan with 89.7%, Iraq with
86.5%, Iran with 76.9%, and Saudi Arabia with 66.7%.

Within the scope of the research, 70.2% of the partic-
ipants responded positively to purchasing real estate
from Turkey in the upcoming period, while the rate of
those who were undecided was 18.5%, and the rate of
those who stated that they were not considering a new
investmentwas 11.3%. In other words, 7 out of 10 inves-
torsshowedtheirintentiontoinvestinanewreal estate.
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Gayrimenkul
Alirken Irakh ‘Fiyatr’,
Arap ‘Goriniimir,
ingiliz ‘Konumu’ ik
Siraya Koyuyor

GIGDER'in yabanci yatirimcilarin egilimlerini or-
taya koyan arastirmasinin yeni verilerine gore,
Turkiye'de gayrimenkul satin alanlarin memnuni-
yet orani %83,2 olurken, arastirmaya katilanlarin
%70,2'si Turkiye'de yeni bir gayrimenkul yatiri-
mina niyetli oldugunu belirtiyor. Gayrimenkul
satin alirken Irakh ‘fiyatr’, Arap ‘géranimu’, ingiliz
‘konumu’ ilk siraya koyarken, yatirimcilarin Tar-
kiye'yi tercih etmesinin nedenleri arasinda iklim
%53,2 ile 6ne cikiyor

Gayrimenkul Yurtdisi Tanitim  Dernegi (GIGDER),
saha calismasini pazar arastirma sirketi AGS Glo-
bal'e yaptirdigi ve Turkiye'nin 12 sehrinde gayri-
menkul yatirnm gecmisi bulunan, 48 Ulkeden toplam
410 uluslararasi yatirmciyla 8 dilde gerceklestirilen
‘Rekabet ve ilham: Turkiye'de Yabanci Gayrimenkul
Yatirimlarinin Gelecegini ihracat Odakli Yeniden Du-
sunmek’ adli arastirmasinin yeni verilerini yaymladi.

Verilere gore, Turkiye'de gayrimenkul satin alanlarin
memnuniyet orani %83,2 gibi olduk¢a yUksek bir se-
viyede. Turkiye'deki gayrimenkul yatirimlarindan en
memnun olan Ulkeler siralamasinda ilk sirayr %95,8 ile
Cezayir alirken onu %92,6 ile Rusya, %92 ile Alman-
ya, %91,7 ile ingiltere, %89,7 ile Urdin, % 86,5 ile Irak,
%76,9 ile iran, % 66,7 ile Suudi Arabistan takip ediyor.

Arastirma kapsaminda onumduzdeki dénemde Tur-
kiye'den yine gayrimenkul satin almayi katiimcilarin
%70,2'si olumlu yanitlarken, kararsiz olanlarin orani
9%18,5, yeni bir yatinm dustnmedigini ifade edenlerin
oraniise %11,3 oldu. Baska bir deyisle, 10 yatinmcidan
7'si yeni bir gayrimenkul yatirmina niyetli oldugunu
gosterdi.




Here are the countries that say ‘l would buy a house
from Turkey again’

When we look at future scenarios, Jordan ranks first
among the countries that say they plan to buy real
estate from Turkey again in the coming period, with
a rate of 72.4%. Jordan is followed by Algeria with
66.7%, Iraq with 51.4%, Saudi Arabia with 43.6% and
England with 41.7%. According to the research, Ger-
many leads the countries that are undecided on this
issue with 48%. Germany is followed by Iran with
46.2%, England with 41.7%, and Russia with 37%.
According to these data, England draws attention
with the balanced ratio of those who plan to buy real
estate in the future and those who are undecided.

Price, location, view are the top 3 factors!

According to the data, the most important factor
when purchasing real estate for 63.4% of the inves-
tors is the price while this is followed by location with
%58,3, the view with %28.8, profitability with %28,8
and building properties with %21,2, within the top 5
factors. According to the multiple answers given by
the countries to the question of which features are
decisive when purchasing real estate, the location was
important to the UK with 83.3% and to Jordan with
62.1%, the appearance was important to Saudi Ara-
bia with 61.5%, the price was important to Iraq with
75.7%, to Germany with 68%, to Algeria with 54.2%,
Iran with 61.5%, and both the location and price was the
mostimportant decision criteria to Russia with 51.9%.

Accordingtoresearchdata, climateisthefirstwith 53.2%
among the reasons why investors prefer Turkey. Itis fol-
lowed by cultural, socialandreligious harmonywith 48%,
providing a safe and stable life with 39.8%, cost-effective
holiday options with 34.9% and hospitality with 30.7%.

Turkey is an economic choice for Jordan and Iran

When the multiple answers given by the countries to
the question of why they prefer Turkey are examined,
itis seen that Saudi Arabia takes a better climate with
71.8% and Iraq a safe and stable life with 70.3% as the
mostimportant criteria, while Jordan and Iran answers
that Turkey is ‘a more economical choice compared to
the country llive in’ with 55.2% and 53.8%, respectively.
In the research, Russia underlines climate with 77.8%
and Germany with 84%, while Algeria shows compati-
bility in cultural, social and religious characteristics with
50% as the reason for preference. The UK, on the other
hand, makes its investment decision based on both
criteria of climate and safe and stable living with 66.7%.
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iste ‘Turkiye'den yine konut alirim’ diyen ulkeler

Gelecek senaryolarina bakildiginda ise dnumuzdeki
dénemde Turkiye'den yine gayrimenkul satin almayi
planlarim diyen Ulkeler arasinda %72.4 oraniyla evet
cevabini veren Urdun ilk sirada yer aliyor. Onu %66,7
ile Cezayir, %571,4 ile Irak, %43,6 ile Suudi Arabistan ve
%41,7 ile ingiltere takip ediyor. Arastirmaya gore bu
konuda kararsiz olan Ulkelerin basini %48 ile AlImanya
cekiyor. Onu 46,2 ile iran, %41,7 ile ingiltere, % 37 ile
Rusya izliyor. Bu verilere gore Ingiltere ise gelecekte
gayrimenkul satin almayi planlayanlar ile kararsizlarin
oraninin esit olmaslyla dikkat ¢ekiyor.

Fiyat, lokasyon, manzara ilk 3 etken!

Verilere gore, yatirmcilarin %63,4'U icin gayrimenkul
satin alirken en onemli etmen “fiyat’ iken, onu ilk 5'te
9%58,3 ile lokasyon, %36,6 ile manzara, %28,8 ile karlilik
ve %21,2 ile yapi 6zellikleri izliyor. Ulkelerin gayrimen-
kul satin alirken hangi 6zelliklerin belirleyici oldugu so-
rusuna verdigi coklu yanitlara gore, ingiltere %83,3 ile,
Urdiin %62,1 ile konum'u, Suudi Arabistan %61,5 ile
gorunumu, Irak %75,7 ile, Almanya %68, Cezayir %54,2,
iran %61,5 ile fiyati, Rusya ise %51,9 ile hem konum
hem fiyati en 6nemli karar kriteri olarak temel aliyor.

Arastirma verilerine gore, yatinmcilarin Turkiye'yi
tercih etmesinin nedenleri arasinda %53,2 ile iklim
ilk sirada yer aliyor. Onu, %48 ile kdltUrel, sosyal, dini
uyum, %39,8 ile glvenli ve istikrarli bir yasam sunma-
sI, %34,9 ile uygun maliyetli tatil secenegi ve %30,7 ile
misafirperverlik faktorleriizliyor.

Turkiye, Urdiin ve iran icin ekonomik bir secim

Ulkelerin Tarkiye'yi neden tercih ettikleri sorusu-
na verdikleri ¢oklu yanitlar incelendiginde, Suudi
Arabistan %71,8 ile daha iyi bir iklimi, Irak %70,3 ile
guvenli ve istikrarli yasami agirlikl kriter olarak alir-
ken, Urdiin %55,2 ve iran %53,8 ile ‘yasadigim Ulke-
ye kiyasla daha ekonomik bir se¢im’ yanitini veriyor.
Arastirmada Rusya %778 ve Almanya %84 ile iklim
derken, Cezayir %50 ile kulturel, sosyal, dini gibi 6zel-
liklerde uyumlulugu tercih nedeni olarak gosteriyor.
ingiltere ise %66,7 ile hem iklim hem de guvenli ve
istikrarli yasam kriterine gore yatirim kararini veriyor.




58

Increase in
Value Reached
638% in Summer
Resorts

The rising trend of ‘escaping to nature’ with the
pandemic made itself evident mostly in summer
resortsin Turkey. According to the data of the new
generation real estate appraisal platform Endeksa.
com, the increase in value in summer resorts
reached 68%, while in the eyes of domestic and
foreign tourists, Datc¢a, which stands out with its
natural beauties, and Bodrum and Kas became the
shining starsin terms of increase in value. So, how
have prices changed in summer towns in the last
1year? Here is our news with Endeksa’s analysis...

rom Bodrum to Cesme, Alanya to Marmaris and Kas,
Turkey's most popular locations of summer residences,
preferred by locals and foreigners, are experiencing
their most precious period with the pandemic. Ac-
cording to the data of Endeksa.com, a new genera-
tion real estate valuation and location analysis plat-
form, the annual increase in value in summer areas
has reached 68% due to the increase in demand for
larger houses with a balcony and a garden in sum-
mer areas because of the influence of the pandem-
ic, namely, the prolongation of the time spent at
home and remote working becoming widespread.
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Yazhk
Bolgelerdeki
Deger Artusi

% 68’leri Buldu

Pandemi ile birlikte yukselen ‘dogaya kacis’ trendi,
kendini Tirkiye'de en ¢ok yazlik bélgelerde hisset-
tirdi. Yeni nesil gayrimenkul degerleme platformu
Endeksa.com’un verilerine gére, yazlik bélgelerde-
ki deger artisi % 68’leri bulurken, dogal glizellikle-
riyle 6ne ¢cikan Datca ile yerli ve yabanci turistlerin
gbzbebegi Bodrum ve Kas, deger artisinin yildizlari
oldu. Peki son 1 yilda fiyatlar yazlik kentlerde nasil
degisti? Endeksa analiziyle haberimizde...

Bodrum’'dan Cesme'ye, Alanya'dan Marmaris ve Kas'a
kadar Turkiye'nin yazlik konutta yerli ve yabancilar
tarafindan tercih edilen en gdzde lokasyonlari, pan-
demiyle birlikte en kiymetli donemini yasiyor. Yeni
nesil gayrimenkul degerleme ve lokasyon analizi plat-
formu Endeksa.com'un verilerine gbre, pandeminin
etkisi ile evlerde gecirilen strenin uzamasl ve uzaktan
calismanin yayginlasmasi ile daha buyuk, balkonly,
bahceli evlere ve yazlk bolgelere talep artmasiyla
yazlik bolgelerdeki yillik deger artisi %68'leri buldu.




Stating that the increase in demand has doubled
the housing prices in summer resorts, Endeksa CEO
Goérkem Ogut said, “the increase in demand for sum-
mer resorts has also increased the land prices. We
do not expect a decrease in prices in these regions in
the coming period due to the increased costs of new
housing production. Housing prices will continue to
increase, although not as high as in the past 1 year.”
Noting that the highest increase in value among the
summer resorts was realized in Dat¢a, Bodrum and
Kas, respectively, Oglit said, “Apart from its natural
beauties, Datca was a region where housing prices
were lower than its neighboring regions. With the in-
crease in value in the last year, it has approached the
median price values in the region. Bodrum and Kas
are always among the popular holiday destinations
for both local and foreign tourists, and housing prices
are increasing in these regions due to high demand.”

Datca is at the Peak

Real estate prices in Datca, Mugla, have increased
by 68% in the last 1 year; the average residential
square meter sales price is 8.147 TL, the average real
estate price is 830,994 TL, the return period of the
real estate investment is 30 years. Real estate pric-
es in Kas and Bodrum have increased by 60% in the
last 1 year. The average residential square meter
sales price in Bodrum is 11,554 TL, the average real
estate price is 1,617,560 TL, the return period of the
real estate investment is 32 years. In Kas, the aver-
age residential square meter sales price is 10.230 TL,
the average real estate price is 1.585.650 TL, the re-
turn period of the real estate investment is 43 years.
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Talep artisinin yazlik bolgelerdeki konut fiyatlarini
katladigini aciklayan Endeksa CEQ'su Gorkem Oglit,
“Yazlik bolgelere olan talep artisl, arsa fiyatlarini da
artirdi. Yeni konut Uretme maliyetlerinin de yuksel-
mis olmasindan dolayl énumuzdeki dénemde bu
bolgelerde fiyatlarda dusts olmasini  beklemiyo-
ruz. Konut fiyatlari gectigimiz 1 yildaki kadar yUksek
oranda olmasa da artmaya devam edecektir” dedi.
Yazlik bolgeler icinde en fazla deger artisinin sirasiy-
la Datca, Bodrum ve Kas'ta gerceklestigini kaydeden
Ogut, “Datca, dogal guzelliklerinin yani sira yakinin-
daki bolgelere gore konut fiyatlarinin daha dusuk
oldugu bir bdlgeydi. Son bir yildaki deger artisi ile
bolgedeki ortalama degerlere yaklast. Bodrum ve
Kas ise hem yerli hem yabanci turistlerin her zaman
gbzde tatil bolgelerinden ve yogun talep sebebiyle
bu bolgelerde konut fiyatlar artiyor” diye konustu.

Zirvede Datca var

Mugla'ya bagli Dat¢a'da konut fiyatlari son 1 yilda %68
artis gosterdi, ortalama konut metrekare satis fiyati
8147 TL, ortalama konut fiyati 830.994 TL, konut ya-
tinminin geri donus suresi 30 yil. Kas ve Bodrum'da
ise konut fiyatlari son 1 yilda %60 artis gosterdi. Bod-
rum'da ortalama konut metrekare satis fiyati 11.554
TL, ortalama konut fiyati 1.617.560 TL, konut yatirimi-
nin geri donus suresi 32 yil. Kas'ta ise ortalama konut
metrekare satis fiyatl 10.230 TL, ortalama konut fiyati
1.585.650 TL, konut yatinminin geridonus suresi 43 yil.

39
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Average real estate price in Cesme has exceeded
2 million TL

Among the summer resorts, the areas with the high-
est square meter sales price are Cesme, Bodrum
and Kas. Real estate prices in Cesme increased with
the completion of the Istanbul-izmir highway and
with the pandemic, the average real estate price
exceeded 2 million TL. Real estate prices in Cesme
have increased by 55% in the last 1 year, the average
residential square meter sales price is 13,175 TL, the
average real estate price is 2,121,175 TL, the return
period of the real estate investment is 45 years.

Where is the return on investment period short?

Marmaris, Alanya and Kusadasi are the regions with
the lowest payback period, with 26 years, among the
summer resorts where the payback period is up to
45 years due to the increase in sales prices but not so
much increase in rents. Real estate prices in Marmaris
have increased by 39% in the last 1 year, the average
residential square meter sales priceis 7,107 TL, the av-
erage real estate price is 994,980 TL. Real estate prices
in Alanya have increased by 49% in the last 1 year, the
average residential square meter sales priceis 5.033 TL,
the average real estate price is 603.960 TL. In Kusadasi,
real estate prices have increased by 56% in the last 1
year, the average residential square meter sales price
is4,639TL, the average real estate price is 700,489 TL.

Average
Square Meter

Cesme’de ortalama konut fiyati 2 milyon TLyi gecti

Yazlik bolgeler icerisinde metrekare satis fiyati en yUk-
sekolan bolgelerise Cesme, Bodrum ve Kas. Cesme'de
konut fiyatlari, istanbul-izmir otoyolunun tamamlan-
masl ile artis gdstermisti, pandemi ile birlikte ortala-
ma konut fiyati 2 milyon TLlyi gecti. Cesme'de konut
fiyatlarison 1 yilda %55 artis gdsterdi, ortalama konut
metrekare satis fiyati 13.175 TL, ortalama konut fiyat
2121175 TL, konut yatinminin geri donus suresi 45 yil.

Yatirimin geri donus suresi nerelerde kisa?

Satis fiyatlarinin artmasi, fakat kiralarin o kadar fazla
artis gostermemesi sebebiyle geri donus surelerinin
45 yila kadar uzadigl yazlik bolgeler icerisinde en du-
suk geri donus suresi olan bolgeler 26 yil ile Marmaris,
Alanya ve Kusadasl. Marmaris'te konut fiyatlari son 1
yilda %39 artis gosterdi, ortalama konut metrekare
satis fiyati 7107 TL, ortalama konut fiyati 994.980 TL.
Alanya'da konut fiyatlari son 1 yilda %49 artis gosterdi,
ortalama konut metrekare satis fiyati 5.033 TL, orta-
lama konut fiyati 603.960 TL. Kusadasi'nda ise konut
fiyatlarison 1 yilda %56 artis gdsterdi, ortalama konut
metrekare satis fiyati 4.639 TL, ortalama konut fiyati
700.489 TL.

Sales Price (TL/m?) Average Real Payback Change in Value
Ortalama Estate Price (TL) Period (Yil) in the Last Year (%)
City District Metrekare Satis Ortalama Geri Déniis  Son 1 Yillik Deger
1| lice Fiyati (TL/m?) Konut Fiyati (TL) Suresi (Yil) Degisimi (%)
Mugla Datca 8.147 830.994 30 68
Mugla Bodrum 11.554 1.617.560 32 60
Antalya Kas 10.230 1.585.650 43 60
Antalya  Kemer 7.107 1.094.478 30 57
Aydin Kusadasi 4.639 700.489 26 56
Mugla Fethiye 6.333 835.956 31 55
izmir Cesme 13.175 2.121.175 45 55
Antalya Alanya 5.033 603.960 26 49
Aydin Didim 4.449 573.921 28 48
Mugla Marmaris 7.107 994.980 26 39
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Bursa The Route

Rota Bursa

A cultural
heritage close
to Istanbul
and at the
crossroads of
the most
important
roads: Bursa

istanbul'a
yakin, en
onemli yollarin
kavsaginda bir
kalturel miras:
Bursa

Ranking 4t after Istanbul, Antalya
and Ankara in terms of housing sales
to foreigners in Turkey, Bursa is one
of the mostimportant cities increas-
ingits investment value with its prox-
imity to Istanbul as well as being at
the crossroads of the most important
transportation projects. In Bursa,
which is the focal point of domestic
and foreign visitors with its histori-
cal and cultural centers, thermal and
winter tourism, nature and gastrono-
my, which is a world heritage, where
can you invest in housing and where
should see before leaving? The details
are here in our news article...

Bursa, one of Turkey's leading industri-
al bases, is the focal point of local and
foreign visitors with its advantages in
logistics and transportation, as well as
its proximity to Istanbul, historical and
cultural centers classified as world herit-
age, thermal and winter tourism, nature
and gastronomy. Bursa, which ranks 4t
after Istanbul, Antalya and Ankara in
terms of both population and housing
sales to foreigners, ranked 74" among
431 cities in the world's safest and most
livable cities list prepared by the re-
search company Numbeo in 2020. The
features of Bursa as a living space that
attractthe attention of local and foreign-
ers are not limited to these features...
It is stated that the 1915 Canakkale
Bridge, which is one of the most impor-
tanttransportation projects that will con-
nectthe European and Asian sides of the
Dardanelles, will bring Bursa to ajunction
where highways intersect. Noting that
Bursawill also constitute one of the main
points of the Northern Marmara Motor-
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Turkiye'de yabanciya konut satis-
larinda istanbul, Antalya ve Anka-
ra'dan sonra 4'lincu sirada yer alan
Bursa, istanbul'a yakinhginin yani
sira en 6nemli ulasim projelerinin
kavsaginda yer almasiyla yatirim
degerini artirmakta olan en énemli
kentlerden biri. Dunya mirasi olan
tarihi ve kulturel merkezleri, termal
ve kis turizmi, dogasi ve gastronomi-
siyle yerli ve yabanci ziyaretgilerin
odak noktasi olan Bursa'da nerelere
konut yatirimi yapabilirsiniz, nerele-
ri gormeden gitmemelisiniz? Detay-
lar haberimizde...

Turkiye'nin onde gelen sanayi Uslerin-
den biri olan Bursa, lojistik ve ulasim-
daki avantajlarinin yaninda istanbul'a
yakinhgl, dinya mirasi olan tarihi ve
kiltUrel merkezleri, termal ve kis tu-
rizmi, dogasi ve gastronomisiyle yerli
ve yabancl ziyaretcilerin odak noktasl.
Hem nufus agisindan hem de yabanci-
ya konut satislarinda istanbul, Antalya
ve Ankara'dan sonra 4'Uncu sirada yer
alan Bursa, arastirma sirketi Numbe-
o'’nun 2020 yilinda hazirladigr dinyanin
en glvenli ve yasanabilir sehirleri sira-
lamasinda 431 sehir arasinda 74. sirada
yerini aldi. Bursa’nin bir yasam alani
olarak yerli ve yabancilarin dikkatini ¢e-
ken ozellikleri ise bunlarla sinirli degil...
Ganakkale Bogazi'min Avrupa ve Asya
yakalarini birlestirecek olan ve yapimi
devam eden en 6nemli ulasim proje-
lerinden 1915 Canakkale Koprust'ndn
Bursa'yl otoyollarin kesistigi bir kav-
sak konumuna getirecegi belirtiliyor.
Bursamin ayni zamanda Kuzey Mar-
mara Otoyolunun izmir baglantisinin




way's connection to izmir, TSKB Real Estate Appraisal
Inc. Bursa Branch Manager Miray Begendi Solak stated
that this will further increase the city's uninterrupted
domestic and international transportation opportuni-
ties in the near future and will continue to attract the
attention of domestic and foreign investors. According
to the information given by Solak, with the completion
of the Canakkale Bridge along with the izmir Highway,
both the investments inthe Bursa Technology Organized
Industrial Zone, which is under construction in the Ka-
racabey district to the west of Bursa, will accelerate and
all other real estate activities in the region will increase.

Arabs invest in furnished houses!

Stating Middle Eastern countries such as Kuwait, Qatar,
Saudi Arabia, Syria, Afghanistan and Libya, are closely in-
terested with Bursa, which maintains its cultural and so-
cial characteristics as an Anatolian city, Solak said: “While
they may also buy real estate for residency purposes, we
see that Arab citizens who come to the city for touristic
trips with their large families prefer to investin furnished
real estate instead of making deals with hotels or holiday
companies. They even rent these houses to their rela-
tiveswho come for the same purpose.” Solak continued:

“Foreign investors who buy real estate for residency
purposes prefer to buyreal estate inthe location where
their own citizens live in order to feel a sense of be-
longing. These locations can be listed as Altiparmak,
GCarsamba Neighborhoods, which are the central dis-
trict neighborhoods where old but neat construction
is seen, and Millet Mahallesi, which is very close to the
center with its new construction, as well as Cekirge,
Doburca and Odunluk Neighborhoods on the skirts
of Uludag, which is also attractive to local residents.”

EXPL®RE TURKISH REALTY

ana noktalarindan birini teskil edecegini kaydeden
TSKB Gayrimenkul Degerleme A.S. Bursa Subesi
Yoneticisi Miray Begendi Solak, bunun da sehrin ya-
kin gelecekte yurt ici ve yurt disi kesintisiz ulasim
imkanlarini daha da artiracagini ve yerli ve yabanc
yatirmcinim ilgisini ¢ekmeyi strdurecegini ifade etti.
Solak'in verdigi bilgiye gore, izmir Otobani ile bera-
ber Canakkale Koprust'min tamamlanmasi ile hem
Bursa'nin batisinda bulunan Karacabey ilcesinde
yapimi devam eden Bursa Teknoloji Organize Sana-
yi Bolgesi yatinmlari hiz kazanacak hem de bolge-
deki diger tum gayrimenkul hareketlilikleri artacak.

Araplar esyali evlere yatirim yapiyor!

Kulturel ve sosyal acidan Anadolu kenti niteliklerini
surdiren Bursa ile Kuveyt, Katar, Suudi Arabistan,
Suriye, Afganistan, Libya gibi Ortadogu Ulkelerinin
yakindan ilgilendigini belirten Solak, “Oturum ama-
cyla gayrimenkul alabildikleri gibi, kalabalik aileleri ile
turistik gezi amaciyla kente gelen Arap vatandaslari-
nin, otel veya tatil sirketleri ile anlasmak yerine esyali
gayrimenkullere yatirim yapmay tercih ettiklerini go-
rdyoruz. Hatta ayni amacla gelen yakinlarina da aldik-
lari bu evleri kiraliyorlar” dedi. Solak sdyle devam etti:

“Oturum amaciyla gayrimenkul alan yabanci yati-
rimcilar, aidiyet duygusunu hissetmek adina kendi
vatandaslarinin  yasadigl lokasyonda gayrimenkul
almayi tercih ediyor. Bu lokasyonlar, eski ama du-
zenli yapilasmanin gdruldugt merkez ilce mahalle-
leri olan Altiparmak, Carsamba Mahalleleri ile yeni
yapilasmasi ile merkeze c¢ok yakin olan Millet Ma-
hallesi'nin yani sira yerli kent sakinleri tarafindan da
cazibesi olan Uludag'in eteklerindeki Cekirge, Do-
burca ve Odunluk Mahalleleri olarak siralanabilir”
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NilGifer and Odunluk District are
attractive for investment

“Cekirge, Doburca and Odunluk are among theregions
preferred by foreigners who invest in Bursa for resi-
dency and investment purposes, as itis a green and
thermal region with its historical texture and social op-
portunities. Inrecentyears, the shift of Bursa's center
to the Nilufer district with all kinds of urban invest-
ments and Odunluk Mahallesi, which has become a
hotels region and trade center in the NilUfer district, is
one of the neighborhoods thatare in the close radar of
foreigninvestors. For the near future, we can say that
the Niltfer District will maintain its attractive features
for investment. In the longer term, we can say that
the Istanbul-izmir Highway and the Bursa Technology
Organized Industrial Zone in the west of the city will
direct investments in a large settlement close to it.

There areresidences for 2 thousand TL per square
meter as well as villas for 13 thousand TL

Prices vary between 2,000 TL and 4,000 TL in the Al-
tiparmak-Carsamba-Cekirge neighborhoods, which
are preferred according to economic limits for in-
vestments made with the purpose of residency and
between 3,500-5,000 TL in the Millet Mahallesi. In the
Odunluk District, where real estate was purchased for
investment purposes, prices ranged between 5,000-
7,500 TL according to whether it was furnished or un-
furnished and in Doburca District, which is preferred
withvillatype luxury residences, the square meter unit
values of real estate vary between 8,000-13,000 TL.

Do not depart from Bursa without seeing these
places!

Bursa, the founding region and first capital of the
Ottoman Empire, is home to important structures
of Ottoman architecture. Bursa Castle and Tophane,
Grand Bazaar and Hanlar Region are the first stops
of tourists visiting the city, which has many historical
mosques, social complexes, madrasahs and tombs as
well as 8 world heritage sites, particularly the Ulucami.
Atatuirk House, Mudanya Armistice House and Bursa
City Museum are among the most visited museums.
There are many villages and settlements with histori-
cal structures such as Iznik Ancient City and Hagia So-
phia Temple, Cumalikizik, Gélyazi and Trilye. While you
are in Bursa, let us remind you not to leave without
tasting the city-specific delicacies such as the Bursa
kebab, inegél meatballs and the Kemalpasa dessert...
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Nilufer ve Odunluk Mahallesi
yatirim i¢in cezbedici

“Cekirge, Doburca ve Odunluk, tarihi dokusu ve
sosyal imkanlari ile birlikte yesil ve termal bir bdlge
olmasi sebebi ile oturum ve yatirm amaci ile Bur-
sa'da yatirm yapan yabancilarin yogun tercih ettigi
bolgeler arasinda yer aliyor. Son yillarda her turlu
kent yatirmi ile Bursa merkezinin Nilufer ilcesine
kaymasi ve Niltfer ilcesinde oteller bolgesi ve tica-
ret merkezi konumuna gelen Odunluk Mahallesi de
yabanci yatinmalarin yakin markajinda olan ma-
hallelerinden biridir. Yakin gelecek icin Niltfer ilce-
si'nin yatinm i¢in cezbedici 6zelliklerini koruyacagini
sdyleyebiliriz. Daha uzun vadede ise Istanbul-izmir
Otobani ve kentin batisinda Bursa Teknoloji Organi-
ze Sanayi Bolgesi'nin kendisine yakin genis captaki
yerlesimde yatirmlara yon verecegini sdyleyebiliriz.

M?'si 2 bin TL'ye konut da var, 13 bin TL'ye villa da

Oturumamaciylayapilanyatirimlardaekonomikimkan-
lara gore tercih edilen Altiparmak- Carsamba-Cekirge
mahallelerinde 2.000 TL- 4.000 TL arasinda, Millet Ma-
hallesi'nde 3.500-5.000 TL arasinda degiskenlik goste-
riyor. Yatirim amaciyla gayrimenkul alinan Odunluk Ma-
hallesi'inde esyali- esyasiz olmak Uzere 5.000-7.500 TL
arasinda; villa tipi luks konutlar ile tercih edilen Dobur-
ca Mahallesi'nde gayrimenkul metrekare birim deger-
leri 8.000- 13.000TL arasinda degiskenlik gosteriyor.

Bursa'ya gelip buralari gérmeden gitmeyin!

Osmanli imparatorlugu’'nun kurulus bolgesi ve ilk bas-
kenti olan Bursa, Osmanli mimarisinin dnemli yapilari-
na ev sahipligi yapiyor. Basta Ulucami olmak Uzere ¢ok
sayida tarihi camiler, kulliyeler, medrese ve turbelerle
birlikte 8 dUnya mirasi alaninaa sahip olan sehirde,
Bursa Kalesi ve Tophane, Kapali Carsl, Hanlar Bolgesi
kente gelen turistlerin ilk duraklarini olusturuyor. Ata-
trk Evi, Mudanya MUtareke Evi ve Bursa Kent MUzesi
de en ¢ok ziyaret edilen muzeler arasinda bulunuyor.
iznik Antik Kenti ve Ayasofya Mabedi, Cumalikizik, G6l-
yazl, Trilye gibi ¢cok sayida tarihi yapilasmaya sahip koy
ve yerlesimleri bulunuyor. Bursa'ya gelmisken Bursa
kebabi, inegdl koftesi ve Kemalpasa tatlisi gibi sehre
has lezzetleri tatmadan gitmemenizi hatirlatalim...




Uludag

Uludag is a popular stop for
those who want to spend a fun
day trip with the cable carin
summer as well as for winter
tourism. Many thermal hotels
in the city center are among
the preferences of tourists in
all seasons.

Uludag

Uludag, kis turizmi ile beraber
yaz aylarinda da teleferik

ile eglenceli bir glinltk gezi
gecirmek isteyenler icin ugrak
bir durak. Sehir merkezinde
cok sayida termal otel yaz kig
turistlerin tercihleri arasinda
yer aliyor.

Cumahikizik

Cumalikizik Village, one
of the regions where

the Ottomans first
settled in Bursa, was
deemed appropriate

to beincluded in the
UNESCO World Heritage
List together with Bursa's
Hanlar Region, Sultan
Complexes in June 2014.

Cumahkizik

Osmanhlarin Bursa'da
ilk yerlestikleri bolgel-
erden olan Cumalikizik
KéyU'nun Haziran 2014
tarihinde Bursa’nin
Hanlar Bolgesi, Sultan
Kulliyeleri ile birlikte
UNESCO Dunya Miras
Listesi'nde yer almasi
uygun gorulmustar.

Ulu Cami

Ulu Mosque, one of the
most important mosques
in Turkey, built by the
Ottoman sultan Yildirim
Bayezid, is known as

the largest of the great
mosques with a total of
3,165 square meters.

Ulu Cami

Osmanli padisahi Yildirim
Bayezid tarafindan
yaptirilan Tarkiye'nin en
onemli camilerinden biri
olan Ulu Cami, toplam
3.165 metrekare ile ulu
camilerin en bayugu
olarak biliniyor.
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Golyaz

Golyazi is a small peninsula on
the Bursa-izmir highway, on the
shore of Lake Uluabat. 200-year-
old Greek houses, protected
birds, and the monumental tree
“Crying Sycamore” are just a
few of the features that make
Golyazl a must-see sight.

Trilye

Trilye is a very
charming Greek
fishing town
connected to Bursa
with its olive groves,
old Greek houses
with bay windows
and streets parallel
to the sea.make
Golyazl a must-see
sight.

Trilye

Zeytin bahgeleri,
cumbali eski Rum
evleri, denize
paralel sokaklariyla
Bursa'ya bagh ¢cok
sirin bir Rum balikgi
kasabasi Trilye.

Golyaz

Osmanli Bursa-izmir karay-
olu uzerinde, Uluabat Golu
kiyisinda kicuk bir yarimada
Golyazi. 200 yillik Rum evleri,
koruma altindaki kuslar ve
anit agag “Aglayan Cinar”
Golyazi'yr gorulesi kilan 6zel-
liklerden yalnizca birkagi.
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GIGDER
Discussed
International

Investmentls
with DEIK

Real Estate Overseas Promotion Association
(GIGDER) organized a webinar titled “Commercial
Diplomacy on the Axis of International Invest-
ments” on May 1, 2021 as part of the EstateTalks se-
ries. International investments, DEiK's commercial
diplomacy journey and investment areas in Turkey
were discussed in the webinar, moderated by Omer
Faruk Akbal, Chairman of the Board of GIGDER, and
with the participation of Nail Olpak, Chairman of
the Foreign Economic Relations Board (DEIK) and
Member of the GIGDER High Advisory Board

In his speech, Nail Olpak mentioned that the demand
for real estate increased not only with the quality of
the product but also with the perception of and trust
in the country, and the importance of real estate
exports; Omer Faruk Akbal pointed out that the de-
mand for real estate in Turkey during the pandemic
was quite intense. Akbal said, “We have observed that
the Google searches made by Americans to invest in
real estate in Turkey have increased by 200% with the
pandemic, we are experiencing a period of change.
Despite everything, Turkey paints a positive picture.”
Reminding thatthey aim to gradually increase the real
estate income target of 15 billion dollars in 2023 by
means of real estate exports to 20 and 30 billion dollars
in the following years, Akbal added that real estate
represents an importantvalue by taking up a share of
50-60% in directinvestmentsin developed economies.
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GIGDER,

DEIK ile Uluslararasi
Yatirnmlar: Masaya
Yatirdh

Gayrimenkul Yurt Disi Tanitim Dernegi (GIGDER),
EstateTalks serisi kapsaminda 1 Mayis 2021 tari-
hinde “Uluslararasi Yatirimlar Ekseninde Ticari
Diplomasi” baslikh webinar diizenledi. GIGDER
Yénetim Kurulu Baskani Omer Faruk Akbal mo-
deratérliigiinde, Dis Ekonomik iliskiler Kurumu
(DEIK) Yénetim Kurulu Baskani ve GIGDER Yiiksek
istisare Kurulu Uyesi Nail Olpak’in katihmiyla ger-
ceklestirilen webinarda, uluslararasi yatirimlar,
DEiK'in ticari diplomasi yolculugu ve Turkiye'deki
yatirim alanlari konusuldu

Nail Olpak konusmasinda gayrimenkule talebin sade-
ce UrUnun kalitesiyle degil Ulkenin algisi ve glveniyle
birlikte arttigina ve gayrimenkul ihracatinin énemine
deginirken; Omer Faruk Akbal, pandemi strecinde
Turkiye'ye gayrimenkulde gelen talebin oldukga yo-
gun olduguna dikkat c¢ekti. Akbal, “Pandemiyle bir-
likte Amerikalilarin TUrkiye'de gayrimenkul yatirimi
yapmak Uzere yaptiklari Google aramalarinin % 200
arttigini gozlemledik, bir degisim sureci yasiyoruz.
Turkiye her seye ragmen olumlu bir tablo c¢iziyor”
diye konustu. Gayrimenkul ihracati ile 2023 yilinda 15
milyar dolar olarak hedefledikleri gayrimenkul gelir
hedefini, ilerleyen yillarda kademeli olarak 20 ve 30
milyar dolarlar seviyesine ulastirma gayesinde olduk-
larini hatirlatan Akbal, gelismis ekonomilerde gayri-
menkulln dogrudan yatirmlar icinde %50-60 pay
alarak énemli bir deger ifade ettigini sdzlerine ekledi.




GIGDER

— Real Estate International Promotion Association—

THE GLOBAL
FLAG-BEARER
OF TURKEY'S
REAL ESTATE
SECTOR

As Real Estate International Promotion
Association (GIGDER); we represent our
industry on both national and international
platforms, we work to strengthen the real
estate investments in our country;

we pioneer in expanding our real estate
network and export with our promotion
and communication activities and along
with our global projects.

For detailed information and membership: gigder.org.tr/en/



"On every brick we

we shake; we continve to wnrf
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Architecture:

We produce carefully designed
projects evary square mater with
our architect staff. While raﬁacting
all the teatures of modern
architecture to our structures, we
also apply aesthetics and
functionality to the smallest detail.

ut, on every floor we finish, on every project
with the 'excitement and discipline’ of the first day...'

Construction:

With our experienced project team,
we also build our structures taking
into occount environmental and
occupational health safety,

By making quality and trust,

a p.!inc:ipls in evary projact, wa
continua our wark in this direction,

www.hasanoglugrup.com.tr

HASANOGLU



